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B ycnosusx uudpposoit TpaHchopMaLmm 3KOHOMUKM TPAAMLIMOHHbIE NOKA3aTenH 3¢ ¢peKTMBHOCTU LiMdPOBOro MAPKETUHIA, TAKME KAK
ROI (peHtabenbHocts MHeectnupit), CTR (knukabenbHocTs peknamHbix obbasnenmit), CR (koHBepcuM B LeneBoe feicTeMe) CTAHOBSTCS
HEAOCTATO4HBIMM Af1sl OLLEHKM Pe3ynbTATUBHOCTU MHTEPHET-KOMMYHMKALMIA. B cTaTbe Ha ocHoBe cucTeMHOro aHanKU3a, MOAENMPOBAHMS
M METO0B MUKPOGHANMUTUKM (CerMeHTaums no TPEM MOKA3ATENsM: AABHOCTb, YOCTOTA, CYMMA MOKYMOK) BbIBEAEH MHAEKC LUMPPOBOIM
pesonaHcHoctH (DRI), koTopbin npeanoxeHo paccMaTpuBaTh KAK MHCTPYMEHT OLeHKM 3¢ PEeKTUBHOCTU MAPKETUHIOBbIX KOMMYHUKALMHM
HO BMPTYQNbHbIX PbIHKOX M KAQK MHTErPAnbHbIA KPUTEPUH, YUMTBIBAIOLLMIA SMOLMOHANLHO-NOBEAEHYECKMI OTKIIMK NOMb30BATENIEN HA
unMbpoBble MAPKETUHrOBbIE CHrHAMBl. MHAEKC yYMTBIBAET SMOLMOHANBHYIO PENEBAHTHOCTb, MOBEAEHYECKME TPUITEPDI, NATTEPHBI
1 uudposyio amnatuio. B cratbe npuseaersl cpasruTensHoie Tabnmupl KPl u naekca umdposoit pe3oHAHCHOCTH, a TaKxXe NPUMepbI ero
npumeHeHns B B2B n B2C cermenTax. ABTOpoM 060CHOBAHA NPAKTMYECKAS 3HAYMMOCTb MHAEKCA ANSl BUPTYQNbHbBIX PLIHKOB
(MapkeTtnneiicsl, coumansHele ceti, kopnopatueHsie digital-pecypcsi u ap.).

KnioueBble cnoBa: unppoBoi MOPKETUHT; MOPKETUHIOBbIE KOMMYHMKALMK; BUPTYQsbHbIE PIHKK; LM POBAS PE3OHAHCHOCTb; MHAEKC
UMPPOBOM PE3OHAHCHOCTH; MOBEAEHYECKAS QHANUTUKA; MUKPOOHAIMTHKA.

In the context of the digital transformation of the economy, traditional indicators of digital marketing effectiveness such as ROI (return on
investment), CTR (ad clickability), CR (conversions to target action) They are becoming insufficient to assess the effectiveness of Internet
communications. Based on system analysis, modeling, and micro-analytics methods (segmentation based on three indicators: purchase
history, frequency, and amount), the article introduces the Digital Resonance Index (DRI), which can be used as a tool for evaluating the
effectiveness of marketing communications in virtual markets and as an integral criterion that takes into account users’ emotional and
behavioral responses to digital marketing signals. The index considers emotional relevance, behavioral triggers, patterns, and digital
empathy. The article provides comparative tables of KPI and the digital resonance index, as well as examples of its application in B2B
and B2C segments. The author substantiates the practical significance of the index for virtual markets (marketplaces, social networks,
corporate digital resources, etc.).

Keywords: digital marketing; marketing communications; virtual markets; digital resonance; digital resonance index; behavioral analytics;
micro-analytics.

BeepgeHue (Introduction)

CoBpeMeHHble UccnefoBaHUs LU)POBOro MapKeTuHra
I'IO,EI,LIépKMBaIOT Ba>XHOCTb UHTErpauumn noeeneH4YeCKuUx
U SKOHOMUYECKHUX METPUK A/S OLEHKU B3aUMOLENUCTBHUS
6peHnos c ayautopuen [1, 2, 3, 4]. dkoHoMHMKa cenuac
XapaKTepu3yeTcsi MHTEHCUBHOW LIMPPOBOM TpaHchopMa-
uMen, KOTopas 3HaYUMMO MeHsIeT (POPMbl U MeToAbI NPO-
LBUXKEHUA BusHeca. Passuthe BUPTYaNbHbIX PbIHKOB CO-
NPOBOXAAETCS POCTOM KOHKYPEHLMUW Ha HUX, UTO NPOSiB-
NAETCA uepe3 YCNOXKHEHWe NOTPebUTeNbCKOro NoBeaeH s
W paclUMpeHre KaHaloB KOMMYyHWKauWi. B atnux ycnoeusx
TpaAMULMOHHbIE NOKa3aTenn aPPeKTUBHOCTU LUPOBOro
mapketuHra (RO/, CTR, CR) aBnsioTcs HeLOCTATOUHbIMM,
TaK Kak (PUKCUPYIOT KOJIMUECTBEHHbIE Pe3y/bTaTbl, HO He
Yy4nUTbiBalOT IMOLHUOHAJIbHbIE U NOoBeAEeHYECKHUE aCNeKTbl
socnpuatua [5, 6]. Mpobnema 3aknouaeTca B OTCYTCTBHM
UHTErpasibHOro nokasaresisi, N03BO/AIOLLEr0 U3MEPHUTb CO-
rNacoBaHHOCTb LMGPOBbIX KOMMYHHUKaLHWIH BpeHaoB U pe-
aKUuK LLenesoi ayaMTopuu Ha Hux. [lnsa pewenus npobne-

Mbl aBTOPOM MNpeanaraercs UCMno/ib3oBaTb MHAEKC LUPPO-
BOM pe3oHaHcHocTH (Digital Resonance Index — DRI, ko-
TOpbIN NpeacTasnset coboi HOBbIN KPUTEPHI OLEHKH pe-
3YJIbTAaTUBHOCTU MApPKETUHIOBbIX KOMMYHWKALWIK B BUPTY-
anbHOW cpepe.

CoBpemeHHas npakThKa LupOBOro MapKeTUHra 4eMOH-
CTpUpYeT HEOBXOAUMOCTb NEPEXOAa OT UCMO/b30BAHUS OT-
JenbHbIX nokasatenen apPeKTUBHOCTH K UHTErpasibHbIM
MHCTPYMEHTaM OUEHKH, NO3BONIAIOWNUM YyUYUTbIBATb KOMMN-
NIEKCHOE B3aWMOAENCTBUE MAPKETHUHIOBbIX CUrHA/OB H MNOo-
BEeHYECKUX peaKkL i ayguTopuu. B aTol cBA3M BO3HUKa-
eT notpebHOCTb B pa3paboTke KONMUECTBEHHOIO WHAMKa-
TOpa, KOTOPbIN NO3BOAWA Bbl U3MEPATL YPOBEHb COrNaCco-
BaHHOCTHM KOMMYHUKALMOHHbIX BO3AENCTBUN BpeHaa v oT-
KJIMKa nosib3oBaTesien.

B oTanuue oT TpagUUMOHHDBIX NoKasatenen LUdppoBoro
MapKeTUHra, oueH1BaloLWnX oTae/ibHble aCNeKTbl KOMMY-
HUKAUMOHHOW 3hpeKTUBHOCTH, MHAeKc DR/ nossonset
arpervpoBsaTb NoKasaTefin OXBaTa ayAuTOpHH, rny6buHbI
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B3aMMOLENCTBUSA U PaHHWE IKOHOMUYECKUe 3dpheKTbl. ITO
obecneunBaeT nepexof oT yparMeHTapHOM OLEHKHU Map-
KETMHIOBbIX PE3Yy/IbTaTOB K UHTErpasibHOM AMarHOCTUKe
YPOBHS UMpPOBOro pesoHaHca KOMMYHUKauui BpeHaa
C LeNieBOM ayAMTOpHeN B UHTEpPHET-cpede. Mcnonb3osaHue
UHTErpasbHOro UHaeKca ocobeHHO aKTyanbHO A5 BUPTY-
afibHbIX PbIHKOB, FAEe B3aMMOLENCTBUE MOJib3oBaTesien
¢ 6peHaMu NPOUCXOAUT Yepe3 MHOXKECTBO LIMGPOBbIX Ka-
Ha/NOB KOMMYHHKALMIH U CONPOBOXAaeTcst ObICTPbIMH H3-
MEHEHHSMU NOBEAEHUECKMX NaTTePHOB.

Hayuyrnas HoBusHa uccredoBaHus 3aKnouaeTcs B pas-
paboTKe UHTErpasbHOro UHAEKCa LIMDPOBOM PE3OHAHCHO-
ctv (DRI), no3sonsiolero KosMuecTBeHHO OLEHWBaTb CO-
rNacoBaHHOCTb MapKETUHIOBbIX KOMMYHWKauui BpeHaa
W NOBELEHUYECKUX PeaKuMi ayguMTOPHKU Ha BUPTYasbHbIX
PbIHKaX.

Llesb uccnedoBanus — onucatb CyLLHOCTb U OXapaKTe-
pU30BaTb CTPYKTYPY MHAEKCA LMPPOBON Pe30HAHCHOCTH,
onpefenuTb BO3MOXHOCTH €ro NpaKTUYeCKOro npuMeHe-
HWS AN15 NOBbIWEHHA 3DHEKTUBHOCTUA NPOABHIKEHUS BU3-
Heca Ha BUPTYasibHbIX PbIHKAX.

Marepuanbl U metopabl (Materials and Methods)

Bbi6op onucaHHbIx ganee Matepuanos v METOAOB UCC/e-
noBaHWs obycnosneH HeoHXOLUMOCTbIO KOMMNEKCHOMO
M3yueHus Bonpoca LU poBoi pe3oHaHCHOCTH. [ns oueH-
KW 3hheKTUBHOCTH digita-KOMMYHHKaLUN HeoBXoauMo
YUMTbIBATb HE TOJIbKO KOJIMYECTBEHHbIE NapameTpbl (KKK
W KOHBEPCHH), HO U KauyecTBEHHbIe (BOBNEYEHHOCTb, AOBe-
pue, 3aMoLMOHasbHble peakuuu). B cBa3u ¢ aTuM aBTOpOM
MCNOJIb30BasICSA LUIMPOKUH CNEKTP METOAO/IOMMUYECKHUX NoA-
XO[,0B, COYETaloLWUX IKOHOMUYECKHUH, NOBEAEHUYECKUH
W KOTHUTHUBHBIW aHau3.

MNpuMeHeHWe cucTeMHOro Noaxopa CBA3aHO C TeM, YTO
BUPTYaJIbHble PbIHKW NPEACTaBNSAIOT COBOM CIOXKHbIE 3KO-
CUCTEMbI, B KOTOPbIX B3aUMOAENCTBYIOT BpeHapl, nnar-
copmbl 1 noTpedbutesn. CTPYKTYpPHO-(PYHKLHUOHAbHbIH
aHasIM3 NO3BOJIUA BbIAE/UTb KJTIOYEBbIE 3/IEMEHTbI KOMMY-
HWKaLWOHHOTO NPOLLECcca U ONPeLENUTb, KaK UMEHHO KaX-
Ibl U3 HUX U OHU B LLe/IOM (DOPMHUPYIOT LIMPPOBYIO pe3o-
HaHCHOCTb.

MogenvpoBaHue UCNO/b30BANOCh A4J18 Pa3paboTKH MH-
JeKca UMhPOBOi PE30OHAHCHOCTH, Fae AO/KHbI ObITb yuTe-
Hbl CEHCOPHbIe, 3MOLMOHAJIbHbIE U NOBEAEHUYECKHE haKTo-
pbl. MeToabl MUKpOAHaNWUTUKK (TenoBble KapTbl, FybuHa
CKponna, BpeMsi npebbiBaHUs HA CTPaHWULAX, KJUKK U Ap.)
obecneqnin BO3MOXKHOCTb KOJIMYECTBEHHOIO NOATBEPXKAE-
HWUS Ka4eCTBEHHbIX XapaKTEPUCTUK BOCNIPUSATUA. DKCNepT-
Hble OLEHKH NPUMEHSIUCD AJ18 BEpUdIMKaLMU MOLENU B pe-
anbHOM MapKETUHIOBOWM NPaKTHUKE, YTO YCUIMBAET NPUKIa-
HOM XapaKTep UCCNefoBaHuUs.

COBOKYMHOCTb METOLOB NO3BO/IMNA OBECNeunTb HafEXK-
HOCTb W PENPEe3eHTaTUBHOCTb MOJyYEHHbIX Pe3y/ibTaToB,
a TaK>Ke NMoBbICHTb 0BOCHOBAHHOCTb NMPEANOXKEHHOTO UH-
Jekca.

Pacuét nHpekca ocyuiectensetcs no popmyne:

DRI= wBx B+ wDx D+ wAEx AE
roe:
B — nokasaTenu WHUpOTbl LU(PPOBbIX B3aUMOAENCTBUM

(Breadth);

D — nokaszatenu rnybuHbl BOBieUYEHWUs Nonb30oBaTenen

(Depth);

AE — nokasaTtenu paHHero aKOHOMMYECKOro OTKJIMKa

(Action & Early Economics);
wB, wD, wAE — BecoBble KoadppuLeHTbl. pu 3aToM BbI-

nonHsetcs ycnosue: wB+ wD+ wAE= 1.

MHpekc oTpaxkaeT cornacoBaHHOCTb LLUAPOBbLIX KOMMY-
HUKaUMWH C 3KOHOMUYECKUMHU pe3y/ibTaTaMu LesTe/IbHOCTH
npeanpuaTuin. Kaxkapiit U3 610K0B MHAEKCA NpUHUMaeT
HOPMHpOBaHHoe 3HaueHue no wkane 0—100, uto obecne-
UMBaeT COMNOCTaBUMOCTb Pa3/IMUHbIX MAPKETUHIOBbIX MeT-
PHK W NO3BO/ISIET arperupoBaTb UX B eAWHbIM UHTErpasb-
HbIM NoKa3aTefb.

MpepnoxeHHas MeTOAMKA pacuyéTa UHAeKCa LMGPOBOK
pe30HaHCHOCTH pa3paboTaHa aBTOPOM B pamMKax auccep-
TaLUMOHHOrO UCC/IeOBaHUSA, MOCBALLEHHOMO NPOLBUMKEHHIO
6Gu3Heca Ha BUPTYasIbHbIX PbIHKAX C UCMOJIb30BaHUEM TeX-
HOJIOTUI LUCPPOBOro MapKeTHHra.

Pesynbratbl M 06cyxaeHue (Results and Discussion)
Moa uMdpPOBOH PE3OHAHCHOCTBIO B HACTOSLLEM MCClie-
[LOBaHWU NOHUMAETCS CTENEHb COBMNAAEHWS MAaPKETUHIOBbIX
curHanos 6peHaa B LMGPOBOK Cpefie C IMOLMOHANBHO-NO-

BEAEHUECKMMH PEaKLMSAMU LIe/IEBON ayAUTOPHH.
Lindposas pe3oHaHCHOCTb SBASETCA KOMMJ/IEKCHbIM SIB-

NIEHWEM, BKJIIOUAIOLLMM CNEAYIOLUE KOMMOHEHTDI:

¢ KOTHUTHUBHbIE — OCO3HAHHOE BOCMPUSATHE KOHTEHTa;

¢ 3MOLIMOHA/IbHbIE — NO3UTUBHOE UK HEraTUBHOE OTHOLLIE-
HWE K BOCMPHUHATOMY KOHTEHTY;

¢ NoBefeHYECKUe — KOHKPETHbIe feWCTBUS NoJb3oBaTeNs
(KNMKH, NOKYNKHW, B3aUMOENCTBUSA U Ap.);

¢ couManbHble — pacnpocTpaHeHWe NoJiyYyeHHOW UHpop-
Mavuuu.

Lindposas pe3oHaHCHOCTb aHa/IM3UPYeTCs Yepes cneay-
loLLue napameTpbl aHau3a:
¢ TENJIOBble KapTbl NOBEAEHWs NOCETUTENEN;
¢ rnyburHa NpocMOTpa KOHTEHTa Ha KOHKPETHbIX CTpaHULaX;
¢ BO3BpaTbl Nojib3oBaTtenen K onpeaeneHHbIM UHTepHeT-

pecypcam, Ha KOTOPbIX OHW HaXO4W/IUCb paHee.

MonobHas MUKPOaHANWTHKA OCHOBbIBAETCSA Ha 3MOLIMO-
HaJIbHbIX METPHKAX, HANPUMepP, TOHA/IbBHOCTb KOMMEHTaPH-
€B W peakLm1s OpeH0B Ha HWUX, U HA HHAUKaTOpaXx [10BEPHUs!
B BUe NOCNeAyIolLMX pekoMeHaaumi bpeHaa.

Mupekc uMdpoBoi pe3oHaHCHOCTH No3BonseT obbeau-
HWUTb KOJIMUECTBEHHbIE U KAYECTBEHHbIE AaHHbIE B €LUHYIO
CUCTEMY OLIEHKM, 3a CHET KOTOPOHM MOKHO aHaIM3MPOBaTb
KOMIM/IEKCHYIO Pe3y/IbTaTUBHOCTb LIMIPOBOIO MapKeTUHra.

Bbigenum anemeHTsbl, onpegensiouMe LMppPoByio pe3o-
HaHCHOCTb:

1. CeHCOpHO-3MOLMOHaNbHAA PeNeBaHTHOCTb, KOTopas
NPOABAAETCA 32 CYET COOTBETCTBUS BU3Yas/IbHOIO MU KOH-
TEHTHOrO OXKWaHHWSA Y NoJIb30BaTesNEN.

2. MNoBepneHueckue TpUrrepbl — 3To rNybUHa CKPOINa, KNu-
KM, CKOPOCTb peaKLiMu, BpeMs Ha cauTe.

3. Pe3oHaHcHble naTTepHbl — 3TO NOBTOPAIOLWUECS MOLe-
N NOBEJIEHUs], KOTOPblE CNOCOBCTBYIOT NPOrHO3MPOBa-
HHIO ByyLLEN peaKkLMu ayiUTOPHU.

4. Uudpposas amnatia — 3To cnocobHOCTb KOMMYHUKaL-
OHHOM CUCTEMbl afanTUPOBATbCA MOA IMOLMOHANbHOE
COCTOSIHWE NO/b30BATENSA B PEaSIbHOM BPEMEHH.

www.bci-marketing.ru; suren@bci-marketing.ru; 8(918) 5041937



lNpakTnyecknim mapketuHr N°6 (348). 2026

B ma6auyy 1ceeneHbl CTPYKTYPHbIE 3/1EMEHTbI MHAEKCA
UMDPOBOH PE30HAHCHOCTH.

MpencraBneHHas CTpyKTypa MHAEKCA (DOPMUPYET SIOTU-
KY U3 TPEX YPOBHEH LM(PPOBOro B3aMMOLENCTBUS OpeHaoB
U UX LeneBbIxX ayauTopui. Breadth opueHTUPOBaH Ha Mac-
wTab UMGpPOBbIX KOMMYHUKauWK. Depth — Ha WHTEHCHB-
HOCTb B3aUMOJEWCTBUS Lie/IeBOM ayAUTOPHUU C KOHTEHTOM
6peHpa. Action and Early Economics o6o3HauaeT nepexof
LeNeBok ayauTOPUH OT KOMMYHHUKALMK K 3KOHOMUYECKH
3HauuMbIM gencteuam. [laHHas CTpyKTypa o6beanHsET 3Ko-
HOMWUYECKHWEe U NOBEeAEeHUECKHE NOKa3aTe/u B eAUHYIO0 CUC-
Temy A/18 NpoBeAeHUs aHann3a apdPeKTUBHOCTU KOMMYHH-
KalWK B MHTEPHET-Cpeae.

B ma6auye 2npenctaBum CpaBHUTENbHYIO XapaKTepuc-
TUKY TPaAHLHUOHHbIX KP/undpoBoro MapKkeTuHra v HHAEK-
ca undpoBoH pe3oHaHCHOCTH.

Mcxoas U3 nonydyeHHOro 3HaueH s MHAEKCa, MOXKHO OXa-
pakTep13oBaTb YypoBeHb LU POBON PE30OHAHCHOCTH
(ma6a. 3).

Ecnu 3HaueHus uHaeKca BbICOKWUE, 3TO CBUAETENbCTBYET
O TOM, UTO KOMMYHHWKALMOHHbIE CHIHasbl COrnacoBaHbl
Mexkay coBoM U O|HOBPEMEHHO C NOBEJIEHYECKUMU peaK-
UMAMK LeneBol ayautopuu. Ecnu sHaueHus mHaekca HU3-
KuWe, 3TO yKa3blBaeT Ha He0BXOAMMOCTb NPOBEAEHHS KOP-
PEKTUPOBOYHbIX IEHCTBUM B BONPOCE NOCTPOEHUSI KOMMY-
HUKaLMK C LeNnesow ayauTopuen, B TOM UUC/e U3MEHEHHE
KOHTEHTHOMW NOUTHKM.

LUudposas peaoHaHCHOCTb NO3BONSET BU3HECY BbIMTH 3a
paMKH (PUHAHCOBO-KOJIMUECTBEHHOrO U3MEPEHUs U NONy-
UWTb NpefiCTaBNeHHE O MYOUHHBIX MEXaHU3Max BOCNpHA-
Tus BpeHaa uenesok ayautopuen. Mpu 3ToM He UrHOPHpPY-
eTCA 3KOHOMMUECKas CyLHOCTb, a Ha0BopOT — oHa obora-
LaeTCs NoBeIeHYECKUMHU faHHbIMU. AHan3 Bonpoca Lnd-
POBOW Pe30HaHCHOCTH CNOCOBCTBYET BbISIBIEHHIO A0OMNO-
HUTE/IbHBIX KOHKYPEHTHbIX NPEUMYLLECTB.

[Lanee npueenem npuMepbl METPUK LUAPOBOM pe3oHaH-
cHoctu ana B2B w B2C cektopos (mab. 4)

B cermenTe B2C oueHKa UU(POBOH PE3OHAHCHOCTH No-
MOraerT BblsIBUTb MTHOBEHHbIE PeaKL1H LeNeBon ayquToprn
U € IMOLIMOHaNbHYIO BOB/IEYEHHOCTDb, B @ BZ2B — KauecTBo
KOMMYHUWKaLWK C Lie/IEBOK ayAMTOpPUEN, YpOBeHb e€ aoBe-
pHs U CKNOHHOCTb K [0J/IFOCPOYHOMY COTpyAHHUYecTBy. 3a
CUET 3TOro UMpoBasi Pe30HAHCHOCTb ABNSETCA NPUMEHH-
MOM B pa3/IMuHbIX BU3HEC-MOAENSAX U B Pa3/IUUHbIX PbIHOY-
HbIX CerMeHTax.

LuchpoBas pe3oHaHCHOCTb SIBNISIETCS CUCTEMOM, B pam-
Kax KOTOPOM NepeceKaloTcs KOrHUTHUBHbIE, 3MOLMOHA/bHbIE
¥ NOBELEHYECKUE KOMMOHEHTbI B3aMMOAENCTBUA BpeHaoB
M WX Lenesbix ayautopui. MNoatomy 3a cuért Heé BpeHapl
CMOTYT He TO/IbKO (PUKCUPOBATb U KOPPEKTHO aHaNU3UPO-
BaTb peakLMiO Ha NPOBOAWUMbIE B UHTEPHET-CPESE KOMMY-
HUKaLMK1, HO U MPOrHO3MPOoBaTh UX ByayLLyl0 3dEKTHB-
HOCTb (B TOM UMC/iEe 3KOHOMUUECKYIO).

CpaBHUTENIbHbIW aHaM3 AEMOHCTPUPYET, UTO TPaguLu-
OHHble KP/ opueHTUpOoBaHbl Ha 3KOHOMUUYECKHUH 3PEKT,
HO OHM He CnocoBHbI OLeHUBaTb FYOUHY, C KOTOPOM BOC-

NPUHUMAIOT KOMMYHHKaLWHK Lenesas ayautopus. Mpu atom,
Hanpumep, 3apybe>kHble UCCIefOBaHUA paccMaTpHBaloT
BOBJIEYEHHOCTb W JOBEPHE, HO HE UCMOb3YIOT UX B E4UHOM
MEeTPHKe, Ha OCHOBE KOTOPOW NMPUHUMAIOTCA YnpaBaeHuec-
Kue pelieHus. A poCCHMCKHWEe aBTOPbl COCPEOTauMBaIOT
CBOE BHMMaHWe Ha 3KOHOMHUECKMX acneKTax, He pacKpbi-
Bas NP1 3TOM 3MOLMOHAJIbHO-NOBELEHUECKUI YPOBEHb B3a-
UMoaencTBuUs BPEHAOB C LEe/IEBbIMU aYAUTOPUAMM.
MNpennokeHHbIW B cTaTbe aBTOPOM UHAEKC LU(POBOWH
Pe30HaHCHOCTU Hanpas/ieH Ha hopMUPOBaHWe U obecre-
ueHWe KOMM/IEKCHOW OLEHKOH 3PPEKTUBHOCTb UHTEPHET-

Tabnmua 1
CrpykTypa mHaekca uuppoBos pe3oHaHCHOCTH
Table 1. Structure of the Digital Resonance Index

SAeMEeHT MHAeKca CoaepxaHue nokasareres

Breadth OxBar ayAUTOpUU, NOKa3bl PEKAAMHBbIX
C006LLEHUI, YHUKAAbHbIE NOAL30BaTEAU
KAMKHM, TAybHUHa NnpocMoTpa CTpaHuL, BpeMs

Depth » TAY! p P p u, Bp

B3aUMOAEMCTBUA C KOHTEHTOM

Action and Early

. 3anBKu, perucTpaumnu, AMabl, paHHWEe KOHBEpCUU
Economics , P pauuu, Auabl, p p

Ta6nmua 2
CpasHenue pagmumonHbix KPIl unpposoro mapketnura
M MHAEKCA LMPPOBOA pPe3OHAHCHOCTH
Table 2. Comparing Traditional Digital Marketing KPls
and the Digital Resonance Index

Kputepui TpaanunoHHble KPI UHpekc DRI
Tvn nokazateneii OTAeNbHbIE METPUKU WHTerpanbHbIn
(CTR, CR, ROI) nokasarenb
OnepaTtuBHas
Fopu3oHT oueHkun | Moctdaktym
AWarHoctTuka
. OKOHOMMUKO-
YpoBeHb aHaAu3a | AKOHOMUYECKUH .
noBeAeHYECKUH
DuUKcupyeT peakuuio
FnybuHa aHanusa | GUKcupyeT pesyabTaTt PYET peaky
ayauTopumn
Bo3moxHocTH OueHka KoppekTtupoBka
npUMeHeHuUnA apdeKTUBHOCTH KOMMYHUKaLUi
Tabnmua 3

Wurepnperaums sHavyeHu uHaexkca
um¢posor pesoHaHcHoctu (DRI)
Table 3. Interpretation of Digital Resonance Index (DRI)

values
3Hayenune DRI UHTepnpetaumsa
0-40 Hu3kuit ypoBeHb LMPPOBOro pe3oHaHca
41-60 YMepeHHbIN pe3oHaHC
61-80 YcToMUUBBIN pe3oHaHC
81-100 Bbicokui ypoBeHb LM$POBOI PE30HAHCHOCTU
Tabnmua 4
Mpumepsr MeTpHk LMpPOBOK pe3OHAHCHOCTH
ang B2B u B2C
Table 4. Examples of digital resonance metrics
for B2B and B2C
CermveHT | MeTpuku Mpumep npumeHeHus

BoBAEUEHHOCTb (AaHKH, AHanus peakuuii Ha

B2C KOMMEHTapUM), NOBTOPHbIE
KaMnaHUIo B COLCETAX
BU3UTbI, MUKPO-KAUKHK
Bpems Ha calTe, 3arpy3ka OueHka 3pPpeKTUBHOCTH
B2B MaTepuanoB, KOAMYECTBO digital-npeseHTaumi

B3auMmopencTeuin B CRM 1 BebuHapoB

www.bci-marketing.ru; suren@bci-marketing.ru; 8(918) 5041937



0. Jletsiros, T. PomauniwmnHa. Unpekc unppoBoi pe3doHaHCHOCTU (DRI) Kak MHCTPYMEHT oueHKU 3P PEKTUBHOCTU MAPKETUHIOBLIX ...

KOMMYHHWKaLWH. 3a CYET UHTErPaLMK KOSIMUECTBEHHDIX W Ka-

UeCTBEHHbIX Noka3artenen. MHaekc noseonsert:

¢ KOPPEKTUPOBaTb 3anyCcKaemMble B pa3/IMyHbIX KaHanax
peK/iaMHble KaMnaHWW B PeXKUMe peasibHOro BPEMEHH;

¢ YBE/IMUMBATb TOYHOCTb TapreTUHra Ha LesIeBylo ayauTo-

PHIO M 32 CUET 3TOrO COKPaLLLATb U3AEPIKKHU Ha NPUBTIeYe-

HWe K/IMEHTOB;
¢ aflanTUpOBaTb PeK/IAMUPYEMbIM KOHTEHT NMOJ, 3MOLMWO-

Ha/bHble peaKkLuu ayJUTOPUH, Ha KOTOPYIO OCYLLECTBASA-

€TCS TapreTuHr;
¢ CO3[laBaTb HOBble MEXAHU3Mbl JOBEPUS LiEIEBOH ayiu-

TOpuK K BpeHaam U popMHUPOBaTb LMMPOBYIO Mna-

THIO.

Mcnonb3oBaHWe WHAeEKca LUPOBOH Pe30HAHCHOCTH
BbIFIAAUT OCOBEHHO NEPCNeKTUBHBIM NpH paboTe Ha Map-
KeTnnencax uim npu pasButii GpeHgoB B COLManbHbIX ce-
TaX (B2C-cermeHT), rae 3HauMMyo PoJib UrpaeT MrHOBEH-
Hasl peakuMs nosb3osaresiei Ha itobble ameHenus. B cer-
meHTe B2BundpoBas pe3oHaHCHOCTb ByaeT ykasbieaTb Ha
HEOOXOAMMOCTb Pa3BUTHSA JOMOJHUTESIbHDBIX TPEUMYLLECTB.
Hanpumep, npeano>xkeHHbIM MHAEKC MOXET BbICTyNaTh WUH-
CTPYMEHTOM OL€HKW LONFOCPOYHOrO LOBEPUS KIMEHTOB
K KOMMaHWH U NOCTPOEHUSA LONTOCPOYHbIX MAPTHEPCKHUX OT-
HOLLIEHUH.

3aknioueHune (Conclusion)

B cratbe obocHoBbiBaeTcs noTpebHOCTb BUaHeca B MC-
NnoJ/ib30BaHUK MHAEKCA LUPOBOHM pe30HAHCHOCTU B BUAE
HOBOIO KPUTEPHS OLLEHOK MHTEPHET-KOMMYHHKaLMK Ha BUP-
TyanbHbIX pblHKax. Mcnonb3oBaHue MHAeKCa NO3BOAWT
YUeCcTb He TOJIbKO KOJIMUECTBEHHbIE, HO U NOBEAEHYECKO-
3MOUMOHa/IbHbIEe OKa3aTe i, 3a CYET yero byaer obecne-
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ueHo Bosiee TOUHOE H3MepeHHe 3PEKTUBHOCTH peannsa-
LMK U NNaHWPOBaHHUs digitalcTpaTervi.

MpakTHueckasi 3HAUMMOCTb UCC/IeAOBaHWS 3aKNioUaeTcs
B TOM, uTO paboTa C UHAEKCOM LU(PPOBON PE3OHAHCHOCTH
MO>XeT NPUMEHATbCS:
¢ NP1 NIAHUPOBAHHUU U peann3aLM PEKIaMHbIX UHTEPHET-

KaMnaHui;
¢ NPU OLleHKe KayecTBa MHTEPHET-KOHTEHT];
¢ NPY NOCTPOEHUHU CUCTEM NEepCOHaNU3aLuu KOMMYHHUKa-

LMK C LeneBomn ayauTopuen.

Mokasarenu uUdppPOBOH PE3OHAHCHOCTH CNOCOBCTBYIOT
(hOPMHPOBaAHHIO YCTOMUYMBOrO W JOTOCPOYHOrO B3aUMO-
LEeNCTBUA BPEHLOB C LEIEBOH ayAMTOPHUEH, YKPENNEHHIO
LOBepUsi NOTpedUTENEN U POCTY KOHKYPEHTOCNOCOBHOCTH
6usHeca. Bonpoc uMdpoBoi pe3aoHaHCHOCTH B MIOCKOCTH
NPOLBUXKEHHUS HA BUPTYasIbHbIX PbIHKaX ABNSETCS NepcneK-
TUBHbIM HanpaBfeHWeM A/S NPOBeAeHUs MOCAeAYOLNUX
UCCNefOBaHWM, a TaKXKe Pa3BUTUS B NPaKTUKe digita-map-
KeTuHra. JlanbHelLiee pa3BuTUe TEMATUKKU NO3BOJIUT NPO-
paboTaTb MHTErpauMio MexKay NoBeLEeHYECKUMU U IMOLUO-
HasIbHbIMK (hakTopamu, obbefrHUB 06a acnekTa B e4uHbIN
aHa/IMTUUECKHUHM KOHTYP, ANS UCNOJ/Ib30BaHUS B METOLOJIO-
TMU CTPATErMYEeCcKUX peLleHui.

MHaekc LMpoBOH pe3oHaHCHOCTU OT/IMUaeTcs oT Tpa-
SMLMOHHbBIX KP/undpoBOro MapkeTuHra 3a cuét yuéra au-
HaMWKK B3aMMOLEUCTBUS ayAMTOPHUHU C OPEHLOM W (PUKCH-
POBaHWS PaHHUX IKOHOMUUYECKHUX CUrHaNIOB 3PPEKTUBHO-
CTHU (HEI(P(PEKTUBHOCTH) KOMMYHHKaLMMU. 3a CUET UHAEKCA
DR/ Bo3MoykeH nepexop K KOMMNJIEKCHOW oueHKe addhek-
TUBHOCTH LU(PPOBOro MapKETUHra Ha BUPTYasibHbIX PbIH-
Kax, 4To yBe/NMUMBaEeT KaueCTBO MPUHUMAEMbIX PeLleHHH
npv peannsauuu LUPOBOro MapKeTUHra.

1. lonoGBa, T. C. DopMrpoBaHKe Ky/ibTypbl LudpoBoro notpedutensckoro nosegenus / T. C. Monosa, A. A. Boporos, B. B. MNak / /
Lincdpposoe obuiecTso: obpasoBaHue, IKOHOMHUKa, TexHonoruu : CoopHuk Tpyaos IV MexxayHapoaHo# HaydHO-NPaKTUYECKOM KOH-
depeHumn, HosokyaHeuk, 18—19 mapta 2026 roga. — Mockea: OO0 «AkTyanbHocTb.PD», 2026. — C. 219-223.

2. Davenport T.H. Big Data in Marketing: The Revolution in Customer Analytics. — Harvard Business Review Press, 2022, — 240 p.

3. Cypad, H. M. 3peKTUBHbIE MHCTPYMEHTLI CTUMY/IMPOBaHUS cnpoca notpebuTenei B ycnosusax uudpoensaurn / H. M. Cypa#,
H. C. NMapxomeHko / / MpakThueckuii mapketuHr. — 2026. — Ne 1(343). — C. 26-33. — DOI 10.24412 /207 1-3762-2026-1343-26-33.

4. EmenvsanqukoBa, E. A. Undposas TpaHcdopmauus 6usHec-Moaenei U uamMmeHeHue NnoTpebUTeNbCKUX NpeanoyTeHUi B YCAOBHAX
UMPOBHU3aLMU: HOBblE TPpeHbl, NpobieMbl U nepcnekTusbl pa3sutus / E. A. EmenbsHunkosa. — Mocksa : MHOPA-M, 2025, —

172 c. — ISBN 978-5-16-021769-7.

5. Kotler P., Keller K. Marketing Management. — 16th ed. — Pearson, 2022. — 800 p.
6. Chaffey D., Ellis-Chadwick F. Digital Marketing: Strategy, Implementation and Practice. — 8th ed. — Pearson, 2023. — 728 p.

MNocrynuna B pepakumio / Received 15.03.2026
MNocne popabotku / Revision 20.05.2026
Mpunsta k ny6nukaumm / Accepted 10.06.2026

www.bci-marketing.ru; suren@bci-marketing.ru; 8(918) 5041937

31



