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Upstream-mapkeTHHr npeacrasnsiet coboi cTpaterMyeckoe HanpasneHUe CoLMAanbHOrO MAPKETUHIA, OPUEHTUPOBAHHOE HO U3MEHEHHe
CTPYKTYPHbIX PAKTOPOB — NONUTHUKM, PETYNSTOPHOM CPeAbl, KOPNOPATUBHBIX MPAKTUK U GU3NIECKOTO OKPYXKEHMS, KOTOpble GOPMUPYIOT
BO3MOXHOCTM HACENEHMs Ans 3a0poBoro noseaeHns. B otnuume ot TpapuumonHoro downstream-noaxopaa, cocpefoToHEHHOTO HA
MHAMBMAYANbHOM NOBEAEHMM, Upstream-cTpaTerMm BO3AENCTBYIOT HO KNPUYMHBI IPUYMHY Npobnem obecteeHHoro 3aopoebs. Hactoswmi
0630p CMCTEMATM3MPYET AKABEMUYECKYIO NUTEPATYPY NO upsiream-MapKeTUHry B 34paBOOXpaHeHnu 3a nepuog 2017-2025 rr.
AHann3npyloTcs TeopeTUieckMe MoAenu, sSMnMpuyeckue Keicel, bapbepbl peanmaaumu 1 nepcnektmebl npumeHeHns. Ocoboe sHMMaHKE
yAeneHo pOCCUMIMCKOMY KOHTEKCTY, Fie KOHLENUMS OCTAETCS NPAKTUYECKM HEPA3PABOTAHHOM, HECMOTPS HA MOTEHUMANbHYIO CUHEPTUIO
C HAUMOHANbHBIMU NPOEKTaMM «3apasooxpaHeHmne» U «Jemorpadua» (c 2025 roga «MpogonxuTensHas M AKTUBHAS XM3HbY, «Cembar»
u «Hoeble TexHonOrMKU cbepexeHus 3po0posba»). O630p BLIABNSET KNlOYEBLIE UCCIIEAOBATENBCKME NPpobensl U NpeanaraeT HaNpPasneHus
nansHerwmnx pabor.

KnioueBble cnoBa: upstream-MapKeTUHT; cOLManbHbIM MAPKETHHT; 0BbLiecTBEHHOE 3APUBOOXPAHEHHUE; COLMANbHBIE AETEPMUHAHTBI
3[,0POBbS; CTPYKTYPHbIE MHTEPBEHLMM; MONUTUKA 3APABOOXPAHEHMS; MEANA AABOKALMS.

Upstream marketing is a strategic area of social marketing that focuses on changing structural factors, such as policies, regulatory
environments, corporate practices, and physical environments, that shape people’s opportunities for healthy behavior. Unlike the traditional
downstream approach, which focuses on individual behavior, upstream strategies address the «causes of causes» of public health issues.
This review provides a comprehensive overview of the academic literature on upstream marketing in healthcare from 2017 to 2025. The
article analyzes theoretical models, empirical cases, implementation barriers, and application prospects. Special attention is paid to the
Russian context, where the concept remains largely unexplored, despite its potential synergy with the national projects «Healthcare»
and «Demography» (from 2025, «Long and Active Life,» «Family,» and «New Health-Saving Technologies»). The review identifies key
research gaps and suggests areas for further exploration.

Keywords: upstream marketing; social marketing; public health; social determinants of health; structural interventions; health policy;
and media advocacy.

BeepgeHue (Introduction)

CoumanbHbli MapKETHHT NPEeACTaBAAET NEPCNEKTUBHOE
HanpasJsieHWe TpaguuUOHHOIO MapKeTUHra. BI'IepBbIe KOH-
LleNUMs CoLMasbHOIrO MapKeTuHra Oblia chopMynMpoBa-
Ha Pununnom Kotnepom u xkepanbgom 3antmMaHom
8 1971 rogy [1].

KoHuenuus upstream coumManbHOro MapKeTuHra onupa-
eTca Ha MeTadopy «peKn» (aHrn. stream) obLLeCTBEHHOro
3 pPaBOOXPAHEHHUS — «BMECTO CMacCeHWsl «yTOMAIOLLMUX»
downstream achpekTUBHEE YCTPaHUTb UCTOYHUK OMNaCHO-
CTW, fencTBys npegynpexgawoue» [2]. Upstream-mapke-
TUHI NPUMEHSAET UHCTPYMEHTbI KOMMEPYECKOro MapKeTHH-
ra (cermeHTauus, NO3ULUOHUPOBAHUE, UHTETPUPOBAHHbIE
KOMMYHHUKaLMUK, Meaua-afBoKauus) oas BMSHUA Ha nL,
NPUHUMAIOLWMUX PELLUEHUSI HA MAKPOYPOBHE — MOJIMTUKOB,
perynsatopos, pykosogutenen kopnopauuin 1 CMU [3].

Llens uccnedoBanus — npoBecTh 0630p NUTEpaTypbl No
TeMe upstream-mapKeTuHra B 3paBooOXpaHeHnH, BbIBUB
K/IlOUEBble TEOPETUUECKHE U NpPaKTHYecKue pa3paboTKu
nocnenHUx net, oueHUTb NPUMEHUMOCTb KOHLEeNL KUK B POC-

CHIMCKOM KOHTEKCTE W Onpene/iuTb NepCcrneKkTUBHbIEe Hanpas-
NeHWUsl fanbHENLLUX UCCNELOBAHUMN,

Marepuansbi u metoabl (Materials and Methods)

MeToponorus BKoYaeT HappPaTUBHbBIM U UHTErPATUBHbIN
0630p nybaukauui B 6asax Google Scholar, PubMed,
Scopus, CyberLeninka v eLibrary.ru no 3anpocam «upstream
social marketing», «upstream marketing healthcare», «an-
CTPUM COULMasbHbIM MapPKETUHT 3ApaBooxpaHeHues. pu-
opuTeT oTaaH uctouHrkam 2017—2025 rr.

Pesynbratbl (Results)

1. Teopemuyeckue ocHoBbl u Modesu upstream-map-
KemuHea

Upstream-mapKeTHHT onpenensieTcs Kak npuMeHeHue
MPHHLMMNOB COLMA/IbHOMO MApPKETUHIa 4151 BIMSIHWS HA Ay Au-
TOPHU C Lie/bio CO3aaHus BnaronpuUsaTHOM cpesbl Ais 340-
poeoro noeegeHus [4]. OH gononHser, a He 3ameHsieT
downstream- v midstream-nogxoppl, 06pasys KoMmnnekc-
HYIO cUCTeMy uHTepBeHuui (maba. 1) [5].
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Kntouesble TeopeTHyeckue BKAaLbl NOCIEAHHUX JIET BKAIO-
yaloT LBe OCHOBHble Mogenu — [MC-mopens (Key &
Czaplewski, 2017) n «Bocxopsiias ctpaterus coymanbHo-
ro mapketuHra» (aurn. Upstream Social Marketing
Strategy) (Kennedy et al., 2018). CpaeHeHWe gBYX MOfe-
nen npencrasneHo B mabauye 2.

LononuutensHo Baloch(2022) npepnaraet paclMperHue
TPaaULUUOHHOIO MapKEeTUHI-MHUKCa A0 7P nyTéM BKOYEHUs!
Policy, Partnership v People, 4To ycUn1BaeT opueHTaLmto
Ha CTPYKTypHble uameHeHus [6]. Mo mHeHuto Baloch, ata
MOZeNb «HefocTaTouHa Ans 3pheKTHBHON paboTbl, OCO-
GeHHO B COLMaIbHOM MapKeTHHIe, KOraa BUSHWE Hanpas-
JIeHO He Ha KOHEYHOTO NoTpebuTtens (MHAWBHUAYaNbHOE NOo-
BeleHHe), a Ha CTPYKTYpHble PaKTOpPbl: NOJUTUKOB, pery-
NATOPOB, KOPMNopau1u 1 cpeny». BalochTak onucbiBaeT 3TH
LOMNOJIHUTENbHbIE DAKTOPbI:
¢ Policy (lToaumuka / lNoaumudyeckue mepel) — 3aKoHbl,

HOPMaTHUBHO-NPAaBOBblEe aKTbl, HA/IOrOBasi NOJIMTHKA, KO-

TOpble CO3[AI0T NPUHYAMTESIbHYIO MM obBieryaioLyio

cpeany ANs 300poBOro nosefeHus. Kamnanuu coumasnb-

HOrO MapKeTuHra He MoryT 6biTb achchekTUBHbI He3 bna-

FOMNPUATHOrO NOJIMTUYECKOrO KOHTEKCTA.

¢ Partnership ([lapmHépcmBo) — cOTpPyAHUUYECTBO

c pasHbiMu cterkxongepamu (HKO, 6usHecom, rocy-

LapCTBEHHbIMU OpraHaMu, MexxayHapoaHbIMU OpraHu-

3aumamu, CMU u HayuHbiM coobuwectBom). Couu-

aNnbHbIM MapKeTHHT TpebyeT CUMIbHbIX aNbsHCOB W Koa-

UMK, KOTOPbIE YCH/IMBAIOT BIMSIHUE HA /UL, NPUHH-

MaloLLMUX PELLEHHS.
¢ People (/llodu / HYenoBeuveckuli gpakmop) — yuet mo-

TUBALMW U KOMMNETEHLUH KOHKPETHbIX ML (MOJIMTHUKOB, Y-

HOBHWKOB, MEHE)KEPOB KOPnopauui, 3KCNePTOB W Jiu-

LLepOB MHEHHHI).

OcobeHHocTbio Upstrem-MapKeTUHra siBNseTcs To, UTo
OH aKTyanuaupyeT HeobxoAMMOCTb nepexofa oT «value
creation» (CO34aHUSA LEHHOCTH) HA UHAWBUAYASIbHOM YPOB-
He K npefoTBpalleHuio «value destruction» (BecTpyKumu
LIeHHOCTH) Ha cUCTEMHOM ypoBHe. Kpome Toro, oH noau-
LIMOHUPYETCH KaK MHCTPYMEHT gocTuxeHus Lienen ycton-
unsoro passutus OOH, LLYP (SDG 3). B macwutabHoMm 06-
3ope Delvaux et al. (2023), nocBsaweHHOM TeMe colHanb-
Horo MapkeTtuHra 3a nepuog 2013—2021 rr., 6bi710 noka-
3aHo, uto 6onee 51% Bcex nybnukauui B obnactu co-
LMaIbHOrO MapKeTHHra HanpPsMYyIo CBA3aHbl C TEMATUKOM

Tabnaumua 1

CpasHenune downstream-, midstream- u upstream-nosxo[08 B COLMANEHOM MAPKETHUHIE 34PABOOXPAHEHMS
Table 1. Comparison of downstream-, midstream-, and upstream-approaches in social healthcare marketing

YposHu Downstream Midstream Upstream
®okyc Bo3ASHCTENA MHavBHAYyanbHOE Banxariluee okpyxeHue (ceMbs, MoAnTHnKa, peryriumm, KopnopaTuBHbIe NPaKTUKHU,
noseapeHue Bpauu, coobLuecTso) cpepa

PeknamHble KamnaHuu,

B 3apaBooxpaHeHuun | 30)K, oTkas oT KypeHus

LWKOAbHbIE UHUUUATUBDbI

OCHOBHble 9 KoyuuHr, nopaepxka coobwects, | Meama-apBokauus, ho66upoBaHue, evidence-based
o6pasoBaTe/\bem KOHTEHT, .

WMHCTPYMEHTbI obyueHue cneumarucTos advocacy, napTHépcTea
HanoMHHaHUA

Mpumepsbl MpoasuxeHue BakuMHaumy, | Mporpammbl NOAAEPKKM NauMeHToB, | MMHMMaAbHas LeHa Ha anKoroAb, OrpaHuyeHne

peknambl pactdypa, 30HUPOBaAHME FOPOACKOMN CPEAbI

BbICTpbIl OXBaT,

Bbicokas ycToMUMBOCTb, MaclUTabHbIN 3dpdeKT,

Mpeumyliectsa YcuneHue coLmManbHOro BAUSIHUA o
WU3MepUMOCTb NOBEAEHUA BO3AEUCTBUE HA «MIPUUUHBI MPUUUH»
OrbaHUuEHMS Huskas ycroMunBocTb 6e3 | OrpaHMueHHoOe BO3AeMCTBUE Ha CAOXHOCTb U3MEPEHUSA, ANMTEABHBIW LIMKA, 3TUUECKUE
p CTPYKTYPHbIX U3MEHEHUI cucTeMHble paKTopbl pPUCKH
Tabnmua 2
CpaBHeHMe kno4eBbIX Mogenei upstream-mapKeTUHra
Table 2. Comparison of key models of upstream-marketing
Mapavetp IMC-noaxoa BocxoasLas cTpaternsi CouMabHOro MapKeTuHra
cpaBHEHUSA Moaenb Key & Czaplewski (2017) Moaenb Kennedy et al. (2018)

WHTEerpMpoBaHHble MapKeTUHIOBbIe

OcHoBHas upef o
A KommyHuKauuu (IMC) paa upstream-ayautopun

CTpaternueckue peKoMeHAaLMUU N0 BAUSIHUIO Ha MOAMTUKOB
W CTPYKTYPHbIE U3MEHEHUsA

5 aTanoB.: uccArep0BaHUE ayAUTOPUM,
cermMmeHTaums, paspaboTka coobLieHum, Bbibop
KaHanoB, MOHUTOPUHT U KOPPEKTUPOBKA

Otanbl npouecca

DOoKyc Ha XapaKTepuCTMKaX NMOAMTUKOB, METOAAX TapreTMHra
(BKAIOUAsA nNponaraHay B CPEACTBaX MacCoBOW MHGOPMaLMH),
npouecce NPUHATUSA PELLIEHUI HA YPOBHE NPaBUTEAbCTBA

OAHOBPEMEHHOE BO3AEMCTBUE HA OCHOBHOE AMLIO,

YUét cTtapui npouecca NPUHATUSA COLMAAbHBIX PELeHUH (NpU3HaHue

cermeHTauus nepudepuinHbIX rpynn

KnoueBas o
MHHOBaUMA NpMHUMalOLLEE PELLEHNE, U nepudepuitHble — UAEHTUOUKALMA — OLLEHKa — pelleHue — peanusaumsa —
upstream-ayaAuTopuu (TPUAHTYAALUA) NocAeAyHoLLan OLEHKa) NPU MAGHMPOBAHMU COOOLLLEHUI
MponaraHaa B cpeacTBax MaccoBoW MHGOPMaLUK, SKCNEPTHbIE
WHTErpupoBaHHble KOMMYHUKaLWHK, .
UHCTpYMEHTBI 0TYéTbl, Ny6AMUYHBIE ONpOChI, NponaraHAa, OCHOBaHHas Ha

(baKTVIHECKVIX AQHHbIX

LieneBas ayautopusa | MoAMTUKKM + A066UCTBI, 3KcnepTbl, CMU

MoAUTUKM U AMLA, BAUSAIOLLME Ha NOAUTUKY

MpumeHumocTb
B 3ApaBOOXpPaHEHUU

Bbicokas NPUMEHUMOCTb AN KOMIMAEKCHbIX
KaMmnaHWi No 0XXMPEHUIO, aAKOTOAID, TabaKy

Bbicokasi NPUMEHUMOCTb ANAI CTPYKTYPHbIX U3MEHEHUI (Hanoru,
3anpeTbl pekAnaMbl, 30HUPOBaHUE)

OrpaHuueHus MeHblUe akueHTa Ha AOArOCPOYHOM TakMUHre

Bonee onucaTteAbHbIN XxapakTep, Tpe6yeT AOMNOAHEHUA NPaKTUYECKUMU
WHCTPYMEHTaMHU
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06LLECTBEHHOrO 34PaBOOXPAHEHUS W, COOTBETCTBEHHO,
c uenbto SDG 3 [7].

AxanoruuHo Galan-Ladero et al. (2023) otmeuatoT
LOMWHUPOBaHWE TEM OBLLECTBEHHOMO 340POBbS B COLM-
anbHOM MapKeTWUHre U NoAYEPKUBAIOT HEOOXOAUMOCTb
rapmMoHusauuu downstream-, midstream- v upstream-nog-
XO[0B ANs 3pheKTUBHOrO BKada B fJocTuxkeHue Llenen
ycTonumeoro paseutua [8]. Upstream-ctpaterun ocobeH-
HO LieHHbI NpH paboTe C KOMMEPYECKMMU AeTEPMUHAHTAMM
30pOBbsl, PETYNATOPHBIMK Bapbepamm U COLUabHbIMK ae-
TEPMUHAHTaMK, KOTOpblE HaNPsMYIO BIUSAIOT Ha LOCTHXKeE-
HWe ueneBbix nokasartenen SDG 3 (CHU>KeHWe HeUHpeKLU-
OHHbIX 3ab0/1eBaHUM, YKPEr/ieHUe CUCTEM 34,paBOOXpaHe-
Hus, obecneyeHre BceoOLEro oxeara yciyramMmu 34paso-
OXpaHeHus).

AHaIOrM4YHYIO NO3WLUMIO 3aHUMAIOT apyrue paboTbl 3To-
ro nepuoga. Macassa (2021) paccmatpueaet upstream-
MHTEPBEHLMM (B TOM YUC/E Yepe3 couMasibHble Npeanpus-
THS) KaK MEXaHW3M BO34EMCTBUS Ha CoLMasibHble feTePMU-
HaHTbl 300POBbs B KOHTeKcTe SDG 3, noguépkueas nepe-
XOf OT UCNPaBNEHWS UHAWBUAYA/bHbBIX MOBELEHUECKHX Ae-
(PULMTOB K U3MEHEHHIO YC/IOBUI, MOPOXKAAIOLLUX HE3[OPO-
Boe nosegeHue [9].

2. lpumenenue upstream-mapkemurea 8 30paBooxpa-
HEHUU: MeXCOYHAPOOHbIL onbim

Upstream-mapKeTuHr cTpaTteruy fokasanu adpdeKTUB-
HOCTb NMPH peLueHuu rnobanbHbix npobnem obLLecTBEHHO-
ro 3poposbsi. [loNMTUKa MUHUMaNBHOM LiEHbI HA anKorosb
B LUotnaHamu. KomnnekcHas upstream-kamnaHusi c ucnosib-
30BaHWeM WH(OPMaLUOHHO-NpONaraHAUCTCKON AesTellb-
HocTH (aHrn. evidence-based advocacy) v KafpupoBaHus
CPeAcTB MaccoBOW WHpopMauuu (aHrn. media framing)
npuBena K 3aKoHOJaTeNbHbIM U3MEHEHUSIM, CHU3UBLUUM
notpebieHWe anKkoros 1 CBA3aHHble C ero notpebneHuem
BpeaHble nocneactens. Kamnanuu no 6opbbe ¢ oxkupeHu-
eM (cybcuauun Ha 30OpPOBOE NUTaHUe, OrpaHUYeHUe peKka-
Mbl) TaK>Xe SBNSIOTCA NPUMEPOM YCMELLUHOTO NPUMEHEHUS
MHCTPYMEHTOB couuanbHoro mapketuHra. Cuctemartuue-
CKWe 0630pbl NOATBEPXKAAIOT, YTO KOMOUHUPOBAHHbIE
upstream + downstream WHTEpPBEHLMW JalOT CUHEpreTu-
UeCKHUM 3PAEKT U NYYLLYIO [ONTOCPOUYHYIO YCTOWYMBOCTD
U3MEHEHWH.

3. Bbi308b1 u 6apbepsi BHedperus
B nutepatype onucaHbl criefyloLue CUCTEMHbIE OrpaHu-

UEHWS NPUMEHEHHWS UpStream-MapKeTHHra:

+ MeToponoruyeckue: CI0XKHOCTb U3MEPEHUS BO3AEHCTBUS
Ha MOJIUTHUKY U JONrOCPOUHbIX 3peKToB (OTCYTCTBUE
JIOHTUTIOAHBIX UCCNefOBaHUM).

¢ JTHyeckue: BanaHc Mexay aaBoKauuen u 1o66upoBaHu-
€M, PUCK KOH(P/IUKTA MHTEPECOB NPU B3aUMOLENCTBUU
¢ 6usHecom.

¢ PecypcHble M MHCTUTYLHOHAbHbIE: CONPOTHUB/IEHHE CO
CTOPOHbI UHAYCTPHI (TaBauHOM, aNKOroIbHOM, MULLEBOH),
orpaHudeHHble B1oaXKeTbl.

¢ KoMMyHHWKaLHOHHbIE: HEOBXOAUMOCTb TOYHOTO BbIHO-
pa BpeMeHH MHPOPMALUOHHOIO COOBLLEHNUS B COOT-
BETCTBUU CO CTAAWUAMMU NMPUHATUSA NOJUTUUECKUX pe-
LWEHUHN.

B nocnepHue roapl pacT€T UHTepecC K LUPOBbIM WH-
cTpymeHTaMm (A/ nns aHanu3a noBecTkH, TapreTupoBaHHas
nponaraHga B CpeficCTBax MacCcoBOW MH(OpMaLMM), onHa-
KO BOMPOCHI KOH(PUAEHLUAIBHOCTH U 3TUKW OCTalOTCS aK-
TyasIbHbIMH.

06c¢cyxpaeHune (Discussion)

B poccuickol HayuHOW iMTepaTtype TePMUH «upstream
social marketing» Wiy ero nNpsimble aHas0ru NPaKTUYECKH
otcytcTtBytoT. MNouck no CyberLeninka v elLibrary.ru
(2018—2025) He BbIsBMA HayuHbIX NyBAMKALMM, NOCBALLEH-
Hbix 3TOK Teme. CoLuanbHbi MApKETUHT B 34paBOOXpa-
HEeHWU TPafMUHMOHHO paccMmaTtpuBaeTcs B downstream-
napagurme.

B 10 >ke Bpems oTLeNbHble 3/ieMeHTbl UpStream-noaxo-
A2 peanuayloTca Ha NpakTUKe: aHTUTabaduHbii hegepanb-
HbIM 3akoH 2013 roga, Mepbl NO OrpaHUYEHUO NPOLAXKHM
aNnKorosisi, CTPYKTYPHbI€ KOMMNOHEHTbI HALMOHAIbHbIX NPO-
eKkToB «3apaBooxpaHeHue» U «Ilemorpacus». C 2025
rofia Ha CMeHy NpeXXHUM HaLMOoHaNbHbIM NpoeKTaM «34pa-
BOOXpaHeHue» U «[lemorpadus» npuwan obHOBNEHHbIE
uHULMaTUBbl — «MpogomkuTebHas U aKTUBHAA >KU3HbY,
«CeMbsi» 1 «HoBble TexHONOMMKU COEPEXKEHNS 3ROPOBbSY.
Mx kntoueBble Lenu co3faioT MAeasNbHble YCNOBUS NS
afjantauuu upstream-mapKeTuHra.

OrpaHuueHuns HacTosiwero ob63opa ces3aHbl C Happa-
TUBHbBIM XapaKTepoM aHa/iM3a U POKYCOM Ha aHr1053bly-
HbIX UCTOYHMKAX. [lanbHeHWwmne UccnefoBaHUS LOMKHDbI
BKJIlOUATb CUCTEMATUYECKHE 0B30pPbl POCCHHCKUX KeW-
COB, 3MMUPHUECKYIO anpobauuio Mofesien B peruoHanb-
HbIX MU0TaxX U IKOHOMUUECKYIO OLIEHKY UpSstream-uHTep-
BEHLMH.

3aknioueHue (Conclusion)

MonyueHHble B Xoae ob630pa pe3ynbTaTbl NOLTBEPXKAA-
0T, UTO UpPStream-MapKeTUHr npeacTasnseT coboi 3pe-
NYIO U NEepPCNeKTUBHYIO NapafurMy CoLManbHOro MapKe-
THUHra, CNOCOBHYIO NPEOAONETb K/IOUEBbIE OrPaHUUEHHUS
TPagMUMOHHbIX downstream-noaxofoB. TeopeTuyeckue
mopenu Key & Czaplewski(2017) u Kennedy et al. (2018),
a TakXKe paclupeHHas 7P-mopens Baloch (2022) pemoH-
CTPUPYIOT BbICOKYIO aHaJIMTUYECKYIO LLeHHOCTb A CUC-
TEMHOro BO3,€MCTBUS Ha CTPYKTYpPHbIe IeTePMUHAHTbI 3[0-
pOBbsl.

BmecTe ¢ Tem 0630p BbISIBNSIET CyLLECTBEHHbIE NPOGESb.
Bo-nepebix, npeobnagaHue onucatesibHbIX U KEMC-OPHUEH-
TUPOBaHHbIX PaboT Hag 3MMUPHUUECKUMHU NOTUTIOGHBIMU
UccnefoBaHWsMU He NO3BOJISIET B MOJIHOM MEPE OLUEHUTb
ponrocpouHbit RO/ upstream-kamnaHuii. Bo-BTopbix, 3Tu-
ueckue acnekTbl (banaHc advocacy v lobbying, pUcK KOH-
(p/IMKTa MHTEPECOB C UHAYCTPUAMM) TPEBYIOT AanbHENLIEH
MeToAoIorMyeckon npopabotku. B-tpeTbux, nuteparypa
2017—2025 rr. ocTaétcs npenMyLLLeCTBEHHO aH T0SA3bIYHOM,
UTO OrpaHUYMBAET NePEeHOCUMOCTb MOAeNeN B «He-3anaj-
Hble KOHTEKCTbI». Upstream-mMapKeTUHT OTKPbIBAET HOBYIO
napagurmy B 35,paBoOXpaHeHuH, NO3BOJISSA NEPEXOIUTL OT
60pbbbl C CUMNTOMaMH HE3LOPOBOrO NOBEAEHHS K yCTpa-
HEHMWIO MX FNYBUHHDBIX MPUUMH.

B poccuiickom KoHTeKkcTe pa3BuTUE upstream-mapke-
TUHTa MOXEeT CYLECTBEHHO MOBbICUTb Pe3Y/IbTaTUBHOCTb
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HaLUOHaNbHOM MOMIMTHUKM B chepe 0BLLECTBEHHOIO 340-
poBbs.
PekomeHpayembie HanpaBneHUs LanbHEULMX UCCNEe[O0Ba-
HUM:
+ dMnupmyeckas anpobaumns mogenein IMCu UDMP B poc-
CUWCKUX YC/IOBUSAX.
¢ OueHka fonrocpouHon apPeKTUBHOCTU U IKOHOMHUYE-
CKOM OTAauu upstream-WHTEpBEHLMUH.

. MHTeran,Mﬂ C Ll,H(*)pOBbIMM TEXHONIOTMAMU U aHAJZTU3 KOM-

MepyeCKHUX oeTepMHUHaHT 340P0OBbA.

. Pa3pa60TKa 3TUYECKHUX U METO40/TOTMYECKUX PaMOK OnA

MeXXCEeKTOpaJ/ibHOro cotTpyngHu4yecTtsa.

PassuTue AaHHOIro HanpaeseHKUA CNoCcoBHO BHECTH 3Ha-
YUTENbHbIN BK/1af, KakK B TEOpPUIO COLHNaIbHOIroO MapKeTHUH-
ra, Tak U B JOCTU)XXEHUEe ueneﬁ HalUOHa/IbHOIo 34paBOOX-
pPaHeHHA.
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