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Lienb nccnepoBaHms 3akn040ETCS B BbISIBIEHMM OCOBEHHOCTEN NPUMEHEHMS PA3NMYHBIX MOAENEN KOMNNEKCA MAPKETMHIA POCCUMCKUMM
KOMMEPYECKUMM BAHKOMM M OLEHKE BAMSIHWS YPOBHS MX PEan13aumu Ha GOPMUPOBAHME KOHKYPEHTHBIX MPEMMYLLECTB B YCIOBMUSIX
undposoi TpaHchopMaummu buHaHcoBoro puiHka. B pabote ocyliecTeneH TeopeTUKO-METOAUYECKMI QHANU3 IBOMIOLMM KOHLIENLMMI
MOPKETUHI-MMKC M ONPEAENEHA CTENEHb MX PENEBAHTHOCTH B aHkosckor cdepe. MposeaeHo aMnupryeckoe conocTasneHne KpynHeMLIMX
POCCUICKMX BAHKOB HO OCHOBE CMCTEMbl MHTErPAsbHbIX MHAMKATOPOB, OTPAXAIOWMX PA3BUTHUE NPOAYKTOBOM MOAMTUKM, CEPBUCHBIX
NPOLLECCOB, KOMMYHUKALIMOHHBIX MHCTPYMEHTOB M LipOBLIX KOHANOB B3AUMOAENCTBUS C KNMeHTamu. [IpoaHanmusupoBaHbl pasnuums
CTPATErnit KIIMEHTOOPUEHTUPOBAHHOCTH, LUMPPOBU3ALMM, KAYECTBA CEPBMCA M SKOCMCTEMHOrO PA3BMTHS, OMpeaesnsiowme CTPYKTypy
MApKeTUHroBOW aKTUBHOCTH BaHkoB. B pesynbrarte ycraHoBneHo, 4To Hambonee BbICOKMIA yPOBEHb KOHKYPEHTOCNOCOBHOCTH
AEMOHCTPUPYIOT 6AHKK, NpUMEHsIoWMe paclumMpeHHble moaenu mapkeTur-mukce (7P, 12P, 4C, SAVE), unterpupytowme ynpaenexme
K/IMEHTCKUM OTBITOM, NEPCOHANM3UPOBAHHbBIE CEPBUCHI M KOMMEKCHble LdpoBbie peltenus. [lokasaHa npsmas 3aBUCMMOCTb MeXAy
CTeneHblo MOPKETUHIOBOM 3PENOCTU U YCTOMYMBOCTbIO PLIHOYHBIX MO3MULMIA BAHKOB, YTO MOATBEPXKAAET CTPATErMYECKYIO 3HOYUMOCTb
KOMMNEKCHOrO MAPKETUHIA KAK MHCTPYMEHTA hOPMUPOBAHMS AOATOCPOUHbBIX KOHKYPEHTHBIX MPEUMYLLECTB Ha GUHAHCOBOM PbIHKE.

KnioueBbie crnoBa: MOPKETUHI-MUKC; KOMMNEKC MAPKETHHIA; GAHKOBCKMIA MOPKETHUHT; KOHKYPEHTOCNOCOBHOCTL BAHKOB; MOPKETUHIOBAS
cTpaterus; umbposusaums; uudpoeas TpaHchopmaums.

The purpose of the study is to identify the specifics of the use of various marketing mix models by Russian commercial banks and to assess
the impact of their implementation level on the formation of competitive advantages in the context of digital transformation of the financial
market. The paper provides a theoretical and methodological analysis of the evolution of marketing mix concepts and determines the degree
of their relevance in the banking sector. An empirical comparison of the largest Russian banks has been conducted based on a system of
integrated indicators reflecting the development of product policy, service processes, communication tools and digital channels of interaction
with customers. The differences in the strategies of customer orientation, digitalization, quality of service and ecosystem development
that determine the structure of banks’ marketing activity are analyzed. As a result, it was found that the highest level of competitiveness
is demonstrated by banks using advanced marketing mix models (7P, 12P, 4C, SAVE), integrating customer experience management,
personalized services and integrated digital solutions. The direct relationship between the degree of marketing maturity and the stability
of banks’ market positions is shown, which confirms the strategic importance of integrated marketing as a tool for building long-term
competitive advantages in the financial market.

Keywords: marketing mix; complex marketing; banking marketing; competitiveness of banks; marketing strategy; digitalization; digital
transformation.

BeepgeHue (Introduction)

BankoBckui cektop Poccuu cerogHs
(hYHKLMOHHUPYET B YC/IOBUAX YCUIUBA-
IOLLENCA KOHKYPEHLHUHU U LUPOBOM
TpaHcgopMauuu, uto TpebyeT no1cka
HOBbIX UHCTPYMEHTOB NOBbILLEHHUA 3Cb-

(PEKTUBHOCTU PbIHOYHOFO NO3ULUOHHU-
POBaHWA U YKPEN/IEHWUA KOHKYPEHTHbIX
npevmyLlecTB. B AaHHbIX YCNOBUAX
ocoboe 3HaueHue npuobpeTaeTt Uc-
NO/Sb30BaHWE KOMMAEKCa MapKeTHHra
(MapKeTUHI-MHKC) KaK CUCTEMHOIO WUH-

CTPYMEHTA YNpaB/ieHUs1 B3aMMOOTHO-
LUEHUAAMM C KIMEHTaMK U hOpMUPOBa-
HWUS LONTOCPOYHOW SIOSISIBHOCTH.
CoBpeMeHHasi HayyHas nuTepartypa
yOensieT 3Ha4uTe/IbHOe BHUMaHWe Mofe-
NAM KOM/IEKCa MapKeTUHIa B 6aHKOBCKOM

www.bci-marketing.ru; suren@bci-marketing.ru; 8(918) 5041937



cpege [1, 2, 3]. Pan uccneposatenen
noayYepKUBaeT, YTo pasBuTHe LUdpo-
BbIX TEXHOJIOT Ui, Nepexof K nnatdop-
MeHHOW 3KOHOMMKE W YCUJIEHUE KJn-
E€HTOLEHTPUUYHOCTHU TpebyloT nepe-
OCMbICNIEHUS TPAAHULMOHHBIX MapKe-
TWHIOBbIX NOAX0A0B, 0COBEHHO B Che-
pe pMHAHCOBbIX YCYr, KOTOPbIE SBNS-
IOTCS HemMaTepHasbHbIMHU, BbICOKOPHC-
KOBbIMU W YyBCTBUTE/IbHBIMHU K YPOBHIO
nosepus [4].

HecmoTps Ha lwnpokoe pacnpocTtpa-
HeHWe Mofenien MapKeTUHI-MHUKC, Npo-
6nema ux agantauuu K 6aHKOBCKOM
chepe ocTaeTcs HE[OCTATOYHO U3Y-
yeHHoW. UccnepoBaHusa HocsaT dpar-
MeHTapHbIM XapakTep: ofHU paboTbi
OLEHHWBAIOT BIMSIHUE CEPBUCHDBIX d/e-
MEHTOB Ha NI0ANIbHOCTb K/IMeHToB [5],
LpYyrue aHaiu3upytoT LUpPoBble Ka-
Hanbl KOMMYHHWKauWK [6], TpeTbu onu-
CbIBalOT TPaHCoOpMaL Mo NPOLYKTO-
BOW nonutuku BaHkos [7]. OpHako
B Hay4YHOM SIMTEpPaTYpe OTCYTCTBYET Lie-
NOCTHbIW aHaM3 NPaKTUYECKOro npu-
MeHEeHHs pas3/IMuHbIX MOLEeNeN MapKe-
TUHI-MUKC U UX B3aUMOCBSA3M C KOHKY-
peHTOCnocobHOCTbIO 6aHKOB, ocobeH-
HO B KOHTEKCTE POCCUHCKUX PbIHOUHDBIX
peanuvi.

Mpobnema uccnenoBaHus 3aktoqa-
€TCS B OTCYTCTBUM KOMMJIEKCHOM OLieH-
KW MPUMEHUMOCTH Pa3IMuHbIX MOAeNeH
KOMM/IEKCA MapKeTHHra K AesTeNbHO-
CTU POCCUMCKMX KOMMEPUYECKUX BaHKOB
¥ B HEAOCTATOYHOW U3YYEHHOCTH BJIUS-
HWUS OTAE/NbHbIX 3/IEMEHTOB MapKeTHH-
roBOM CTpaTeru Ha X KOHKYypeHTHoe
NnosiIoXKeHue.

Lenb uccnegoBaHus — onpenenutb
pO/ib, OCOBEHHOCTH U BO3MOXHOCTH
NPUMEHEHUS 3/IEMEHTOB KOMMeKca
MapKeTWHra B LesTeNbHOCTU POCCHI-
CKMX KOMMepYeCKUX BaHKOB, a Tak>Ke
OLEHWUTb UX BJIUSIHWE Ha MOBbILLEHUE
YPOBHS KOHKYPEHTOCNOCOBHOCTH
6aHKOB.

Marepuanbl U metogbl (Materials
and Methods)

WUccneposanue 6asupyetcs Ha code-
TaHWW TEOPETUUECKUX U IMMIUPHUUECKHX
METOA0B, 0DECNEeUMBAIOLLUX KOMI/IEKC-
HYIO OLEHKY NPUMEHUMOCTH MofLeneH
MapKETUHI-MHUKC K OaHKOBCKOW aesTe b
HocTu. TeopeTuueckas yacTb onupaetcs
Ha METOLbl CPABHUTENIbHOTO U CTPYKTYpP-
HO-/IOrMYECKOro aHasu3a, UCnoJb3o-

BaHHbIE A1 CUCTEMATU3ALMH NOAXOL0B
K hOPMHUPOBaHUIO KOMMeKca MapKe-
THUHra U OnpefesieHust UX PeseBaHTHOC-
TW A5 (PUHAHCOBOIO CeKTopa.

B amnupuuecko# yactv uccneposa-
HWS NPUMEHEHbl METOLbl KOHTEHT-aHa-
N13a, 3KCNEPTHOM OLEHKWU U CPaBHU-
TENIbHOrO aHannM3a MapKeTUHIOBbIX
cTpaTerui KpynHemwWwmnXx POCCUUCKHUX
6aHKoB. [lna KONUYECTBEHHOM UHTEep-
npetauuu pesysbTaToB UCNOJIb30BaHa
GanibHasi OLeHKa CTerneHW peann3aunm
3/1EMEHTOB MapPKETUHI-MHUKC, AOMNOHS-
emasl BU3yasu3aluuen OaHHbIX B BUAe
Tenj0BoW KapTbl.

B kauecTBe MHOPMaLUOHHOM Hasbl
UCMNOJb30BaHbl OhHLMAbHBIE FOLOBbIE
oT4eTbl BaHKOB, BAHHbIE UX MYBNUUHBIX
UMDPOBbIX NAATPOPM, aHANUTUHECKHE
martepuanbl baHka Poccuu v pesynbra-
Tbl HAYYHbIX NYHAUKaLMI No npobnema-
TUKE MapKeThHra B oMHAHCOBOM CeK-
TOpe.

Pesynbratbl (Results)

(MH1HaHCOBbIN PbIHOK HA COBPEMEH-
HOM 3Tane pa3BUTUS XapaKTepusyeTcs
rnybokow uudpoBoi TpaHchopMaLm-
el GaHKOBCKOM AeATeNbHOCTH, U3MeHe-
HWEM MoJieNel B3aMMOAENCTBHUSA C KIH-
€HTaMU U YyCUNIEHHEM KOHKYPEHTHOM
6opbbbl Mexay ero yyacTHukamu [8].
B naHHbIx ycnosusax 6aHKW, Tpaguum-
OHHO BbINOJIHSABLUME NOCPEAHUYECKHE
hbYHKLHHU B (PUHAHCOBOM CUCTEME, CTa-
HOBATCS LeHTpaMh hopMUpPOBaHUSA
K/IMEHTCKOro OnbiTa, UHHOBALMOHHBIX
CUCTEM U LUDPOBbIX CEPBUCOB, a 3Ha-
UeHWe MapKeTUHra, Kak CTpaTertyecko-
ro UHCTPYMEHTA ynpaB/ieHWUs PbIHOY-
HbIM NoBefeHWeM BaHKa, ero UMUOKEM
U OTHOLUEHUSIMU C KJIMEHTaMKU CTPEMMU-
TenbHo Bo3pactaert [9].

MapkeTuHr B GaHKOBCKOM aesTesb-
HOCTU UMeeT crneludHUUecKHe YepTbl,
KOTOpbIE ONpeAensioTcs 0COBeHHOCTS-
MW OKa3aHWs PMHAHCOBbIX YCNYT U Xa-
paKkTepoM B3aWUMOLEUCTBUS MeXAY
6aHkoM v knreHTom [10]. B otnunume ot
K/J1aCCUYECKOro 0ObeKTa MapKeTUHra
NPOU3BOACTBEHHbIX U TOPrOBbIX OTPac-
Nel, B KayecTBe KOTOPOro BbiCTynaeT
MaTepuasbHbId NPOAYKT, 06beKT 6aH-
KOBCKOrO MapKeTWHra — Hemartepua-
JIeH, NpefloCTaBNseTCs B YC/IOBUSIX Bbl-
COKOM MH(pOPMaLMOHHOW aCUMMETPHH
W YyBCTBUTE/IBHOCTH YPOBHS [OBEPHUSI.
KonkypeHTHas cpena Tpebyer ot 6aH-

KOB He NpOCTO npefnaratb CTaHAAPT-
Hble pUHAHCOBbIE YC/YrH, a BbiCTpau-
BaTb KOMMNEKCHOe B3aWMOAEUCTBHE
C KJIMEHTOM: YNpaB/isTb €ro KJAUEHT-
CKWUM OfMbITOM, OXXWAAHUAMH, OLEHH-
BaTb JIOANILHOCTb BO BCEX TOUYKaX ou-
3MYECKOro U LUPPOBOro KOHTaKTa.

MapkeTUHr-MHUKC (KoMnaekc Mapke-
TUHra) — 3TO CUCTEMHbIA UHCTPYMEHT
NPOEKTUPOBAHHUSA U peanu3aLumnu MapKe-
TUHIOBOM CTpaTeruu 6aHka, HanpasieH-
HOM Ha (hbOPMUPOBaHUE YCTOMUMBBIX
KOHKYPEHTHbIX NpeumyLiecTs*. B otau-
uMe OT OTLEesbHbIX MAPKETUHIOBbIX
NOAXOLOB, MOLE/Ib MAPKETUHI-MHUKC
NO3BOISIET LLENIOCTHO U3yuaTb fesTe lb-
HocTb 6aHka. brarogaps npumeHeHuio
KOMMJIeKca MapKeTHHra B GaHKOBCKOW
LesATeNbHOCTH, BO3HUKAET BO3MOXK-
HOCTb OMpeaesieHuUst CTENEHWU BAUSHUS
OTAE/IbHbIX 3/IEMEHTOB MapKETUHIOBOM
CTpaTeruu Ha pbIHOYHOE MOJIoXKEeHHe
BaHka.

Lna 6onee rnyb6okoro noHUMaHHs
CYTH U NOTEHLMaNa KoMnaeKca Mapke-
TUHra PaccCMOTPHM 3BOJIIOLMIO MOAXO-
[LOB pa3/IMuHbIX aBTOPOB K €ro popmMu-
poBsatuio. Cyuiectyet 60/bLLOE KOSIU-
UeCcTBO BapuaLWW KOHLUENuuu mMapke-
TUHM-MUKC, B mabauye 1 npepcraene-
Hbl HaWBOIee U3BECTHbIE U3 HHUX.

MpencTtaeneHus o CTPyKType Komn-
NleKca MapKeTHHra 3BoJIlOLlMOHUPOBANH
OT ynpaB/ieHWUs NPOAYKTOM W LEHOM
K ynpaB/eHWIo OTHOLLEHUAMU C K/IUeH-
TOM W undposusauuun. Ecnm nepeora-
yanbHo, B Mogenu 3. [x. MakkapTtv —
4P, mapKeTUHI paccMaTpuBascs Kak
cUCTEMa ynpaB/isieMbIX NEPEMEHHbIX,
onpeaensowmx noseaeH1e NpousBo-
LMTeNs Ha pblHKe, TO B NOCAEAYIOLLUX
KOHLeNuMsaX hoKyC CMeLLaeTcs B CTO-
POHY BOCNPHUATUS U OMbITa noTpedute-
na[11].

Llobasnenue anemenTa People (5P)
paclMupuio TEOPETUYECKUE FpaHuLbl
MapKeTHHra, NoAYepKHYB POJib YenoBe-
ueckoro cakTopa v B3aUMOLEUCTBUS
MEXAY NepcoHaNOM W KJUEHTOM.
B cBoto ouepenb, Mmogenb 7P oKkoHua-
TeNIbHO aflanTUPOBasia MapKETUHI-MHUKC
K cdrepe ycnyr, BK/IOUMB B HETO Npo-
Llecc NpefoCTaBNeHUs U hU3UUECKHe
CBUAETENbCTBA KAyecTBa cepeBuca —
acnekTbl, KOTOPble OCOBEHHO 3HAYUMbI
A5 GaHKOBCKOW LeATeNbHOCTH, OCHO-
BaHHOW Ha AOBEPUH, UMHUIXKE U CTaH-
JapTax 0b6cnyKusaHus.

* Miss Estelle X Liu Stay Competitive in the Digital Age: The Future of Banks // IMF Working Papers. - 2021, N2 46. - P. 42.
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LanbHeHwee paseuTHe KOHLEMLUU
CBA3aHO C NEepPeoCMbIC/IEHUEM MapKe-
TUHra B YC/IOBUAX LIUQIPOBOM 3KOHOMM-
ku. P. JlorepbopH, BbIaBUHYB MOaeNb
4C, npeanoXxxun paccMatpysaTb MapKe-
THUHI Yepes NpU3My NnoTpebutens, 3ame-
HUB «NPOAYKT» Ha «NOTPEBHOCTH K-
eHTa», «LUEeHY» — Ha «U3OEPXKKU»,
«MecTo» — Ha «ynobcTBO gocTynay,
a «MPOABHXKEHWE» — HAa «KOMMYHHWKa-
unio». ITa TpaHcdopMaLus oTparkaet
CABMT K K/IMEHTOLLEHTPUUYHOCTH, NePCo-
HanM3auuu, auanory mexay 6aHkom
u notpebutenem [12].

CoBpeMeHHble UccnefoBaTenu
3. KoHcTaHTuHUaec u J. KoHpago
C KOJIJIeraMu AONOJHAIOT faHHYIO J10-
rMKY, npegaaras paccmMaTpusaTtb Map-
KETUHIM-MUKC KaK AMHAMHYHYIO CUCTe-
My, afanTUpyemylo nog LudpoByio
cpeny. B ux uHtepnperauuu mogenn

SAVE akueHTUpYeT BHUMaHWe Ha pe-
WweHun npobnem KnueHTa, ynobcree
B3aWMOLENCTBHS, LLEHHOCTH U UHOP-
MWUPOBaHWM, KaK Ha 3/ieMeHTax, op-
MUPYIOWKUX LUPPOBON KNUEHTCKUH
onbIT.

C y4yeTOM BbISIBNIEHHBIX OCOBEHHO-
CTEN LenecoobpasHo OUEHWUTb, Kakue
U3 CYLLECTBYIOLLMX MOAENIEN KOMMJIEK-
ca MapKeTHHra B HaubosbLuei cTeneHu
COOTBETCTBYIOT cneuundmrke GaHKoB-
CKOM 0eATeNbHOCTH B YC/IOBUSAX Lcppo-
BM3aLMWK 3KOHOMWKHK. Pesynbrath
npencrasum 8 mabauye 2.

Haubonbluyio npumeHumocTb B HaH-
KOBCKOM chepe LEMOHCTPHPYIOT MOZe-
nm 7P, 12P, 4Cw SAVE, nossonsiowme
YyUWUTbIBaTb CEPBUCHYIO, UM POBYIO
U KJIMEHTCKYIO CrieunduKy feaTenbHO-
cT1 6aHkoB. OHM obecneumnBatoT Leno-
CTHOE NMOHWMaHWe MapKeTHHIa KaK CH-

CTeMbI YNPaBNEHUS KIMEHTCKUM Ofbl-
TOM WY KOHKYPEHTHbIMHU NPerMyLLeCTBa-
mu. Mopenu 5P, 8P, 10P, 4E, SIVA
M 58 UMeloT BbICOKMMK noTeHuMan ans
OLIEHKM KauecTBa 06Cy>KMBaHUS, MUC-
CHH U KOMMYHUKALMOHHBIX KaHa/oB.
Mopxopbl 9P n 4V peneBaHTHbI Npe-
UMYLLECTBEHHO  3KOCHUCTEMHbIM
u ESG-op1eHTUpOBaHHbIM OaHKaM,
a Knaccuueckasi Mmogenb 4P coxpaHns-
eT MeTOA0/IorMyeckoe 3HaueHue, HO
orpaHuyeHa B NpUMeHeHWH U3-3a HeLlo-
CTaTOYHOrO YYeTa CEPBUCHDIX U LUGPO-
BbIX (paKTOpPOB.

CoBpeMeHHbIH BaHKOBCKHIM CeKTop
Poccuu pyHKLMOHUPYET B yCNOBUAX
YCU/IMBAIOLLEMCS KOHKYPEHLUH, LUd-
POBU3aLMK (PUHAHCOBbIX YCAYr U pac-
TYLWLHUX OXKWIAHWW KNueHToB. B Takux
YC/IOBUAX NPHUMEHEHWE KOHLENLUK Map-
KETUHr-MUKC CTAHOBMUTCS He MPOCTO

Ta6bnaumua 1

3BOJ'”OLU45I noaxoAoB Ppa3JIM4YHbIX ABTOPOB K KOMIJIEKCY MAPKETHUHra
Table 1. Evolution of approaches of various authors to the marketing complex

Moaenb ABTOp InemeHTbI OcobeHHoCTH
4P 3. Ax. MakkapTtn Product, Price, Place, Promotion Ba3oBasi MoAeAb yNpaBAEHUA PbIHOYHOW NMOAUTUKON GUPMbI
5P . Kotraep 4P + People BkAtouaet yenoBeUECKUI PaKTop (NepPCOHAN, KAMEHT)
7P B. X. Bymc 5P + Process, Physical Evidence OnTMmanbHa AAf cdepbl YCAYT (BKAIOUaEeT npouecc U dusnyeckue
M. Ax. ButHep CBUAETEALCTBA)
K. NoBenok 7P + Productivity OpueHTaums Ha 3GpHEKTUBHOCTb U KAUECTBO 0OCAYXXUBAHUSA
8P A. Boy3H
7P + Partners BkatoyaeT poAb NapTHEPOB U aAbAHCOB B MAapKETUHIe
P. Knapk
op k. MoppHCOH 8P (Partners)+ Planning PaclumpsieT MoAEAb C aKLEHTOM Ha nAaHUpoBaHHe U
dopMUpoBaHUE KOMMAEKCHBIX NPEeANOXKEHUI
10P | P. Bpoau 9P + Performance DobaBaseT Muccuto 6peHAa U oLeHKY 3G HEKTUBHOCTU
11P | Aok, YunbsmcoH 10P + Positioning 33?‘?7 NO3ULUUOHMPOBAHUE KaK OTAEAbHbIA INEMEHT MaPKETUHT-
12P | M. Ax. Bekep 11P + Personalization YuutbiBaeT uMppoByto NepcoHaAU3aLMIo U BOBAEUEHHOCTb KAUEHTA
4C P. NoTep6opH Consume.r, Ct_Jst, Convenience, KAMEHTOOPUEHTUPOBAHHbIN MOAXOA: OT MPOU3BOAUTENS K
Communication norpeburento
4E B. LWyAbL, Experience, Exchange, Evangelism, 3MOLMOHAALHO-OMBITHBLIA MapPKETUHT (IKCMUPUEHC-MAPKETUHT)
Everyplace
A. AeB . .
SIVA 3. Wyabu Solution, Information, Value, Access dokyc Ha pelueHMn NPobAeMbl KAMEHTa
SAVE 9. Konpano, Solution, Access, Value, Education LudpoBasa MoaeAb MApKETUHIa B 3KOCUCTEMAX U OHAAMH-Cpeae
P. 31TeHCcOoH, AX. Hoyac ! ! !
5S A. Yaddu Sell, Serve, Speak, Save, Sizzle KoHuenuusa oHAanH-MapKeTUHra
4V P. Mpatan Validity, Value, Virtue, Vision JTUUECKUI MAPKETUHT 3MOXW YCTOWYUBOTO PasBUTUA
Company, Customer, Competitor, AHAAMTUKO-3KOCUCTEMHAA MOAEAb, OAU3Ka K MapKETUHTY
5C X. XapncoH .
Collaborator, Context OTHOLUEHUI
Tabnmua 2
OueHka NPUMEHMMOCTH Mogener KOMNIeKca MaPKeTUHra B 6aHKOBCKOM BesTenbHOCTH
Table 2. Evaluation of the applicability of marketing mix models in banking
Yposenb Moaenn XapakrepucTuka
nNPUMEHUMOCTH

OueHb Bbicokui | 7P, 12P, 4C, SAVE

OnNTUManbHbI AAA @aHAAM3A KOMMAEKCHbIX 6QHKOBCKUX CTpaTermZ U uMPPOBOro KAMEHTCKOrO ONbITa.

Bbicokun 5P, 8P, 10P, 4E, SIVA, 5S | YunTbiBatoT NnepcoHan, Kauectso, MUCCHUIO U LUPPOBbIE KaHaAbI.
YMepeHHbIn 9P, 4V MpPUMEHUMbI YHaCTUUHO — AASl BKOCUCTEMHbIX UAU ESG-0pUeHTUPOBaHHbIX 6aHKOB.
Huskui 4P TeopeTMuecku BaXkHbl, HO HEAOCTAaTOYHO OTPAXatoT CEPBUCHYIO U LU POBYIO cneuuduKky 6aHKOB.
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MHCTPYMEHTOM NPOABHXKEHUS YCNYT, HO
W BaXKHbIM 3/IEMEHTOM CTPaTernyecko-
ro ynpas/ieHUss KOHKYPEHTOCNOCOBHO-
ctoto [13].

[nsa oueHkn acpdpeKTMBHOCTH NpHUMe-
HEHWSI 3/1IEMEHTOB MapPKETUHI-MUKC
B GaHKOBCKOM AeATeNbHOCTH Mbl Npea-
naraem ciepytoLiue MeTPUKHM (puc.)

MNpopykT/ Product (4P, 5P, 7P), Pe-
weue / Solution (SAVE), v Motpebu-
Tenbckue notpebruoctu/ Consumer
needs (4C) o6beMHeHbl HaMK B OAHY
rpynny, Tak Kak B MapKeTUHFOBOM
KOHTEKCTE OTpaXkaloT npepnaraemoe
pelleHWe, TOBap WK yCNyry, yaoBneT-
BopeHue notpebHocTu. LleHa/ Price
(4P, 5P, 7P), Cebectoumoctb/ Cost
(40), UenHocTb / Value (SAVE) nokasbi-
BalOT 3KOHOMMWYECKYIO CTOPOHY Npef-
noxkenus. Mecto/ Place (4P, 5P, 7P),
Doctyn/Access (SAVE), Ynobcteo/
Convenience (4C) oTHoCATCA K LOCTYNHO-
CTUNpoAyKTa 415 KnveHTa. [ockonbky Bce
anemeHTbl lNpoaeukenune / Promotion,
Kommynukauus / Communication, O6pa-
3oBaHWe / Education kacaloTcs KOMMY-
HWKaLMUKU C KJIMEHTOM, NPOABUXKEHUS
¥ MHOPMUPOBAHHS, OHU TOXKE 0bbe-
Zu1HeHbl B ogHy rpynny. OcTanbHble ane-
meHTbl — Jlioaun/ People, Mpouecc/
Process, ®uaunueckoe okpy>xeHue/
Physical Evidence — ocTatoTcsi oTaenb-

Price/Cost/Value

(LlerHa/CebecronmocTb/LieHHocTL)

Place/Access/Convenience
(Mecro/focTyn/Yf06cTBO)

Promotion/Communication/Ed
ucation

({MpoasvxeHve/KoMmyHWKauwa/ObpasoBatve)

People

(lioaw)

Process
(Mpouecc)

Physical Evidence

(PUanyeckoe oKpyxeHue)

HbIMU, TaK KaK OHU YHUKaJ1IbHbI /14 Ccep-
BUCHOIo U paClUMpeHHOro Komnsiekca
MapKeTHHra.

PaccmoTpuM, Kak anemeHTbl Mapke-
TUHM-MUKC peasiu3yloTcs Ha npakTuKe
poccuickuMu baHkamu. [ns aHanusa
NPaKTUYECKOro NPUMEHEHHUS KOMMeK-
ca MapKeTuHra B 6aHKOBCKOW AesTe b~
HOCTH BO3bMeM KpYynHeWLIne KoMMep-
ueckue 6aHkn Poccuiickoi Depepa-
umu: Céepbank, BTB, T-bank, Anbda-
BaHk u Poccenbxosbark. Boibop naH-
HbIX UHCTUTYTOB OBYC/IOBNEH WX Pa3Jiu-
uueM B CTpaTErMyeckux Mopensx pas-
BUTHS, YPOBHE LIUDPOBHU3ALIMM U CTPYK-
Type K/IMeHTCKoM 6asbl, UTO No3BoNAET
NPOBECTH CPABHUTESIbHYIO OLLEHKY Map-
KETUHrOBbIX MOAXOLOB B pa3HbiX cer-
MeHTax 6aHKOBCKOro pbIHKa.

Takoi Bbibop obecneunsaet penpe-
3€HTaTUBHOCTb aHaIn3a, NOCKOJIbKY OX-
BaTblBaeT BCE K/IOYeBble CTpaTernyec-
KWe HanpaBiieH|si COBPEMEHHOMN BaH-
KOBCKOW AesaTeIbHOCTH. ITO NO3BONISET
BbISIBUTb Pa3/IMuMS B peasin3aLmnu KoMmn-
Nekca MapKeTWHra B 3aBUCUMOCTH OT
OGU3HeC-Mofes1, LeeBoi ayauTopuu
M KOHKYPEHTHOM NO3uumMK HaHka.

1. C6epbark neMmoHcTpupyeT Haubo-
Nee NoNHoe BHeapeHue KoHuenuuu 7P
U ee UM poBbIX pacwuperun (12P).

flons phitka, dm
YAOBAETBOPEHHOCTS, | g
VHHOBALMM

[OX0AHOCTh,
LIeHHOCTh, I0AJILHOCTh

JocTynHocTh,
LudpoBas akTMBHOCTb

OcBefOMIEHHOCTb,
BOBJ/IEYEHHOCTb,
obpa3oBaHue

Kayectso cepBuca,
KOMMNeTEHLWI

CkopocTb,
aBToMaTu3aLms

MMuax, BusyansHas
WAEHTUYHOCT

Crparerus 6aHka HanpasneHa Ha hop-
MHpOBaHHWE 3KOCUCTEMDI, 06beLUHAIO-
wen pUHaHCOBbIe U He(PUHAHCOBbIE
CEPBHCbI.

AnemeHT Product npepcTtaBnieH Wu-
POKHM acCOPTUMEHTOM peLleHUH Ha-
UMHas OT KNACCHYECKUX BaHKOBCKHX
ycnyr, 4O CEPBUCOB B cchepe 3[0po-
Bbs, 06pa3oBaH1sA U 3JIEKTPOHHOW
KOMMepuuH. Price xapakTtepu3ayetcs
rMOKOCTBIO U NepCoHaIM3aLUeH, OCHO-
BaHHOW Ha aHanu3e faHHbIx. Place pe-
anusyetcs yepes pas3BuUTyto UnUanb-
HYIO CETb W LUPPOBbIE KaHaslbl OHaNnH
u MobunbHoro GankuHra. Promotion
OXBaTblBAET OMHWKaHaNbHble KOMMY-
HUKaLUW U UMUOXK WHHOBALUOHHOIO
nupepa. 3HauuTesibHoe BHUMaHH1e yae-
nsetcs anemeHty People B Buae oby-
UeHHUs nepcoHana U LMPPOBOK Ky/b-
Typbl. Process BKNto4aeT aBToMaTu3a-
LMIO 0BCNY>KUBaHUSA W UCTMOJIb30BaHHE
UCKYCCTBEHHOrO UHTennekTa. Physical
Evidence Bbipa>kaeTca B BU3yasibHOW
MOEHTUYHOCTH BpeHaa v cTaHpapTax
KnueHTcKoro onbita. ChepbaHk mc-
nosib3yeT MapKeTUHI-MUKC, KaK cTpa-
TerMyeckui MHCTPYMeHT hOpMUpOBa-
HWUS1 9KOCUCTEMHOM KOHKYPEHTHOMW MO-
Lenu.

2. BTH B cBOeW MapKeTUHIroBoW
cTpaTeruu couetaet aseMeHTbl 7P

CpegHss craBka (%); MHAEKC «LieHa-
KayecTBo»; OXBaT Mporpamm
NOSNBHOCTY

Kon-Bo akTWBHEIX NoNb30BaTENen
OHNarH-6aHKWHra; Yncio 0dUCoB U
6aHkomaToe; MAU/DAU (%).

Pacxogbl Ha MapKeTUHT (Map4 py6);
y3HaBaeMocTb bpeHga (%); engagement
rate; Koj-80 06y4atoLLyX NPOrpamMm.

CSI/NPS; Teky4ecTb Kagpos (%); gons
obyveHHoro nepcoHana (%)

CpesHee Bpems onepawun; Aonsi
aBTOMaTU3VPOBaHHbLIX MpoLeccos (%).

UX/U|l peiATUHT NPUNOXEHUIA; UHABKC
JoBepus K bpeHay (%).

Prc. MeTpukm oueHKH 3neMeHTOB MAPKETUHI-MMKCA B 6aHKOBCKOM AeATeIbHOCTH
Fig. Metrics for evaluating marketing mix elements in banking
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U 4C, aKLeHTUPYS BHUMaHWE Ha K/IMeH-
TOLEHTPUYHOCTH WU LUPPOBOM TpaHC-
dopmaumu. Product/ Consumer Needs
peanuayercs B My/IbTUKaHaNbHbIX YCy-
rax U MHBECTULMOHHbIX NPOAYKTaX,
Price/ Cost — uepe3 nporpammbl no-
SNBHOCTH U AU PEPEHLUPOBAHHOE Lie-
HoobpasosaHue. Place/ Convenience
obecneunBaeTcsi MOOUIbHBIMK NPHIIO-
YKEHUSMU U AUCTAHLMOHHbBIM OBCNY>KH-
BaHueM. Promotion/ Communication
Hanpas/ieH Ha (POPMHUPOBAHHUE UMUTKA
YHWBEPCa/IbHOrO TEXHOIOrMYHOTO BaH-
Ka. People/ Process opueHTUpOBaHblI
Ha cTaHJapTu3auuto cepsuca 1 CRM-
nepcoHanusauuio. BTB npumenser
MapKETUHI-MHKC L/151 TOBbILLEHWS YA0B-
NEeTBOPEHHOCTH KJIMEHTOB W yKpenJe-
HUS PbIHOYHDBIX MO3ULIMH.

3. T-baHk peanusyet Hawbonee sp-
KWK npumep mopenu SAVE, nonHocTbto
OCHOBaHHOW Ha LMhPOBOM B3aUMoaeN-
cTBUW. Solution BbipaxkaeTcs B co3aa-
HUW €AUHOrO MOBMIBHOrO NPOCTPaH-
CTBa, OXBaTblBaloLWero HGaHKOBCKHE,
MHBECTULMOHHbIE, CTPaXOBble W landp-
cramnn-cepsucol. Access obecreunsa-
€TCs KPYr/10CYyTOYHOW AOCTYNHOCTbIO
6e3 odnaiH-oucos. Value popmu-
pyetcs yepe3 Kawb3K-nporpammbi
U NepcoHasu3MpOBaHHble Npeasioxe-
Hus. Education — yepe3 NpoeKTbl No
(pMHAHCOBOW FPaMOTHOCTHU U aKTUBHOE

MCNOJIb30BaHUE KOHTEHT-MapKeTUHra.
MapkeTuHr-mukc B T-6aHK cTaHOBHUTCS
MHCTPYMEHTOM (hOPMHUPOBAHUS YHU-
Ka/bHOro LUQPOBOro KAUEHTCKOrO
onbiTa, OCHOBaHHOTO Ha ypobcTee
U TEXHOJIOTMYHOCTH.

4. Anegpa-baHk coyeTaeT 3/1eMEHTDI
/P, 12P w 4E, akTUBHO BHeppsas
UMpPOBbIE MHHOBALWW U NEPCOHANU-
3UpoBaHHble peweHus. Product/
Personalization BknoyaeT UHHOBA-
ULMOHHble npoAayKkTbl («Anbda-
CmapT», «Anbca-UHBecTUumn»).
Place/ Platform peanusyetcsa yepes
LUMPOBYIO 3IKOCUCTEMY U NapTHepC-
Kue nnatdopmbl. People/ Partnership
OoTparkaloT OpUEeHTaLMIO Ha B3aWMO-
nencteue ¢ /T-KoMNaHUAMM U PUHTEX-
ctapTanamu. Performance/ Privacy —
Ba)kKHble acrnekTbl, obecneunsaiome
CKOPOCTb onepauui 1 besonacHocTb
JaHHbiX. Takum 06pasom, MapKeTHHr-
Mukc Anbha-baHka HaueneH Ha coue-
TaHue rMbKOCTH, UMPPOBOW OTKPLITO-
CTH W BbICOKOIO Ka4yecTBa KJIMEHTCKO-
ro onbiTa.

5. Poccenbxro3zbaHk npuMeHseT Map-
KETUHI-MUKC C yYETOM CreLudrKU CBO-
el MUCCUM — NMOALEPXKKKU arponpo-
MbILLIEHHOTO CEKTOPA U PETMOHAJIbHO-
ro passuTus. ProductopueHTMpOBaH Ha
CrneLuanu3MpoBaHHbIE KPEAUTHbIE MPO-
rpamMmmbl U UucppoByto naatopmy

«Ceoe.®PepmMepcTBO». Price oTparkaeT
COLMaNbHO-OPUEHTUPOBAHHbIW NOA-
xop, Place — pa3BeTBieHHYO hUan-
asIbHYI0 CETb B PErMOHAaX U MOBHIIbHOE
npunoxkenue. Promotion chopmupyert
UMUK HaLLEXKHOMO roCcyLapCTBEHHOMO
naptHepa. People/ Process — obyue-
HWe COTPYLHUKOB U pa3suTe CRM-cu-
ctem. B naHHOM cnyyae MapKeTHHr-
MHWKC BbINOJIHSAIET HE TOJIbKO KOMMEp-
UECKYI0, HO U COLMaIbHO-OPUEHTHPO-
BaHHYI0 (OYHKLMIO, CNOCODCTBYS MoBbI-
WeHUio (hbUHAHCOBOMW JOCTYMHOCTH
U 4OBepMs.

Ina obecneueHns conoctasuMow
OLIEHKH peann3aLiMi 3/1IeMEHTOB MapKe-
TUHI-MUKC B feATeIbHOCTH POCCUMCKUX
6aHKoB B paboTe BbinonHeHa 6annbHas
¥ MHOMKATOPHAs OLEHKA MO K/IoUYeBbIM
KPI. CeogHble nokasaTenu npeacrae-
neHbl B mabauue 3.

Lns 0606uieH1s pe3ynbTaToB aHa-
NW3a NPaKTUUYECKOro NPUMEHEHHUS
KOMMeKca MapKeTUHra B LesTe/IbHO-
CTH poccuickux baHkos B mabauye 4
npeacTaBUM CBOLHYIO BU3yanu3aLmio,
OTpaXkalolLylo YypOBeHb peasv3auuu
K/IIOYEBbIX 3/1eMEHTOB MapKeTHHT-
MWKC MO KaXXAOMY U3 paccMaTpvBae-
MbiXx GaHKOB, rae 3esieHble 3/1IeMeH-
Tbl —> CU/IbHbIEe CTOPOHbI BaHKa, >Ken-
Tble /OpaH>KeBble — 30Hbl A8 yNyu-
WeHus.

Tabnmua 3
Mokasatenn peannsaumm 3neMeHTOB MAPKETUHI-MHUKCA KPYMHENLIMMM POCCHMCKMMM BaHKamm
Table 3. Performance indicators of the marketing mix elements by the largest Russian banks
Mapigixj":’ncm;(c KPI / MeTpuka CbepbaHk | BTB Anbga-baHk | T-baHk | Poccenbxo3baHk
. AoAsl pbIHKa PO3HUYHBbIX YCAYT (%) 48 21 8 5 7
z;%tt:;/e?gleu;:;n/ KonanuectBo MHHOBALIMOHHbBIX LIUPPOBbLIX NPOAYKTOB 25 18 22 20 10
Bbann (1-5) 5 4 4 4 3
CpeaHAA AOXOAHOCTb PO3HUUHbIX MPOAYKTOB (%) 18,6 16,8 17,5 17,9 15,0
Price/ Cost/ Value | Mporpammbl AOSIALHOCTH (OXBAT, MAH KAMEHTOB) 96.2 55 42 35 20
Bbann (1-5) 5 4 4 4 3
KonnuectBo uMdpposbIx kKaMeHToB (MAH MAU) 84.1 45 32 28 15
g:)ancfe/nﬁ:: :: s/ KoAUUEeCTBO OTAEAEHUI / TMOPUAHBIX KaHANoB 12 000 1300 500 0 1200
Bbann (1-5) 5 4 4 3 3
Promotion/ YsHaBaemoctb 6peHaa (%) 98 92 87 85 80
Communication/ | AKTMBHOCTb B cOLCETAX (MOAMMCUMKH, MAH) 16 9 11 13 4
Education Bam (1-5) 5 4 4 5 5
UHaekc NPS (yaoBA€TBOPEHHOCTb KAMEHTOB, %) 74 67 70 76 65
People Mporpammbl 06yueHusA nepcoHana (Tbic. YeA.) 140 80 95 60 70
Bann (1-5) 5 4 4 5 3
CpeaHee Bpemsi 06CAyXMBaAHUA (MUH) 2,5 3,1 2,8 1,5 4,0
Process YpoBeHb aBTOMaTU3auuu npoueccoB (%) 88 75 80 95 70
Bann (1-5) 5 4 4 5 3
UHpeKke BocnpuaTuA 6peHaa (peruTuHr 1-10) 9,5 8,9 9,2 9,0 8,2
Physical Evidence | EauHbIf cTMAb M cTaHaapTbl CX (HaAMuue / pa3BUTOCTb) Aa Aa Aa Aa YactuuHo
Bann (1-5) 5 4 4 4 3
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Tabnmua 4
Tennosas KapTa peann3aumm 31eMeHTOB MAPKETUHI-MUKCA KPYMHEeMLUMMM 6aHKamu
Table 4. Heat map of the implementation of marketing mix elements by the largest banks

INeMeHT MapKETMHIOBOro KOMINAEKca CbepbaHk BTB Anbda-6aHk T-6aHK Poccenbxo3baHk
Product/Solution/Consumer needs 5 4 4 4 3
(Mpoaykt/Pewenune/Motpebutenbckue notpebHocTH)
Price/Cost/Value (LieHa/CebectoumocTb/ LLeHHOCTb) 5 4 4 4 3
Place/Access/Convenience (Mecto/Aoctyn/Ya06cTBO) 5 4 4 3 3
Promotion/Communication/Education
(MpoaBwxeHne/KommyHukauus,/ObpasoBaHue) g e “ g e
People (Atopn) 5 4 4 5 3
Process (Mpouecc) 5 4 4 5 3
Physical Evidence (®u3nueckoe oKpy>xeHue) 5 4 4 4 3

TennoBas kapTa no3sonseT Harnsg-
HO CPaBHWUTb CTENEHb MHTErpaLmu Map-
KETUHIOBbIX UHCTPYMEHTOB, BbISBUTb
CUJ/IbHble CTOPOHbI W OnpejesuTb Ha-
npasneHus, Tpebylolme coBepLieH-
CTBOBaHHWS B CTpaTerusax GaHKos.

Takum obpasom, noaTeep>KaatoTCs
BbISIBJIEHHbIE 3aKOHOMEPHOCTH: Hau-
6O/IblIYI0O KOHKYPEHTOCNOCOBHOCTD
obecneunBatoT GaHKH, KOMMJIEKCHO UC-
NoJib3yioLWe NMPUHLKUMNbI MAPKETUHT-
MHKC, coyeTaloline LUUdpoBU3aLmio,
K/IMEHTOOPHUEHTUPOBAHHOCTb U CTpaTe-
rMyeckoe ynpaBJieHUE CEPBHUCHbIMU
npoueccamu.

[aHHble BU3yanusauuu no3eonsiot
CPaBHUTb MapKEeTUHIOBYIO 3PENOCTb
6aHKOB U BbILENUTb (haKTOPbI, HEMNO-
CPELCTBEHHO BJIUSIOLLME HA UX PbIHOY-
HYIO YCTOWYMBOCTb U CMOCOBHOCTb
dhopMUpOBaTb [ONFOCPOYHbIE KOHKY-
peHTHble NpeuMyLLEeCTBa.

06¢cyxxpeHue (Discussion)

MonyueHHble pe3ynbTaTtbl NO3BONAIOT
BbISIBUTb PSAL CYLLECTBEHHbIX 3aKOHO-
MepHOCTel, onpefensiowmx ocobeH-
HOCTH NPUMEHEHHUS KOMIJIEKCa MapKe-
TUHIra POCCHHUCKUMHU KOMMEPUYECKHUMHU
6aHKaMH W ero BAMsHWE Ha POPMHPO-
BaHWe KOHKYPEHTHbIX npenmyLecTs. Ha
npuMepe NATH KPYMHENLIUX POCCHIHC-
KX BaHKOB NOATBEPKAAETCSA pasnny-
Has MHTEHCUBHOCTb U rNyBUHa UHTerpa-
UMK 3/IEMEHTOB MApPKETHHI-MUKC, UTO
cBA3aHO C MacwTaboM UxX AesTenbHo-
CTH W BbIOpaHHOM CTpaTernieckon Mo-
[le/1blo NO3ULUOHUPOBAHUSA Ha PUHAH-
COBOM pbIHKe.

MpoeeneHHbIM CONOCTaBUTENBHbIN
aHasiM3 eMOHCTPUPYET, UTo BaHKH-NK-
Zepbl, obnagaioLiue BbICOKUMU 3Haue-
HUSIMU UHTErPasibHbIX NOKa3artenen pe-
anusauuu MapKeTUHr-MUKC (B nepsyto

ouepeab CbepbaHk, T-BaHk 1 Anbda-
BaHk), cuctemHo paboTaloT no Bcem
HanpaBNeHUsIM KOMMIeKca MapKeTHH-
ra. Ux ctpatermueckue moaenu xapak-
TEPU3YIOTCS BbICOKOMW CTEMEHbIO KIIWEH-
TOLEHTPUUHOCTH, aKTUBHDBIM BHELPEHU-
€M LiUPPOBbIX CEPBUCOB, NEPCOHANN3H-
pOBaHHbIM LeHOOOpa3oBaHUEM U GhOp-
MHUPOBaHUEM 3KOCUCTEMHOTO OKpY>Ke-
HWsl, UTO B COBOKYMHOCTH yCWUIUBAET
PbIHOYHYIO YCTOMUYMBOCTb M YKpennseT
KOHKYPEHTHbIE NpenUMyLLLecTBa.

BaHku c 6onee ymepeHHbIMK 3HaYe-
HUSIMU MHTErPasbHbIX NoKasatesen (Ha-
npumep, BTB u PoccenbxosbaHk) ae-
MOHCTPHPYIOT Pa3BUTOCTb OTAEJbHbIX
3/1IEMEHTOB MapKeTUHI-MWKC, O4HaKO
noKa HefoCTaTOUYHO NOJIHO peasnn3ytoT
pacLUMpeHHble CEPBHUCHbIE U LLMGPPOBbIE
KOMMOHEHTbI, OTPa>KEHHbIE B MOAENSAX
7P, 4C v SAVE. 3T0 NpUBOAUT K CHU-
YKEHHIO TMOKOCTH MapKETUHIOBOWM CTpa-
Teruu v 6onee meaneHHoMy hopMHpo-
BaHMIO YHUKa/IbHOMO KJIMEHTCKOTO OMbli-
Ta. B uacTHocTH, orpaHuueHHas passu-
TOCTb KaHa/I0B B3aUMOLENCTBUS], MEHEE
Bblpak€HHas nepcoHanu3auus uau
MeHbLUas JMBePCUIMKaLMA LUPOBbIX
NPOAYKTOB CYLLECTBEHHO BJ/IMSAIOT Ha
MTOrOBbIW YPOBEHb MApPKETUHIOBOM
3peniocTu.

AHanus TensoBoW KapTbl MO3BOUN
BU3yasibHO 3adhMKCHPOBATb pacnpege-
NIeH1E CHJIbHbIX U C1abbiX CTOPOH Map-
KEeTUHra y uccnegyembix 6aHkos. Bbi-
SIBJIEHO, UTO Haubosiee CyLLLECTBEHHbIH
BKNag B (POPMHUPOBAHUE KOHKYPEHT-
HbIX MPEUMYLLECTB BHOCHUT He NPOAYK-
TOBas M LLleHOBast NOJIMTUKA, OTHOCSLLA-
SCA K TPaAULMOHHBIM 3/1IEMEHTaM MO-
nenn 4P, a cepBUCHble, UMPOBbIE
W KJIMEHTCKUE KOMMOHEHTbI, KOTopble
ChOPMHPOBASIUCH B paMKaXx pacLunpeH-
HbIX MoJefiel MapKeTUHr-mukc. JaH-
Hbll BbIBOA NOATBEPXKAAET NEpPexon

6aHKOBCKOro MapKeTUHra OT TOBapHO-
OPHUEHTUPOBAHHOMW Napajurmbl K cep-
BMCHO-OPUEHTUPOBAHHOM U KJIUEHT-
CKOWM JIOTUKE, rie KNtoUeBbIM DaKTOpOM
BbICTYNaeT KayecTBO B3aUMOLENCTBUS
C KJ/IMEHTOM.

BmecTe c TeM nonyueHHble pe3ynbTa-
Tbl CBUAETENCTBYIOT O HAJIMUWK PA3/IH-
UMK B CTPYKTYPHbIX MpUOpUTETaX Map-
KETUHTOBbIX CTpaTerui. Tak, yHuBep-
casibHble BaHKK CTpeMSATCS pa3BuBaTb
KOMIM/IEKCHbIE LIUPPOBbIE IKOCHUCTEMBI,
TOraa Kak 6aHKu C oTpacieBow creuu-
anusauuen (Hanpumep, rocyapcTBeH-
Hble 6aHKW Pa3BUTHS) KOHLEHTPUPYIOT-
Csl Ha NPOJAYKTOBOW NOJIMTUKE U PETHO-
HaJIbHOW JOCTYNHOCTHU. JTO yKa3biBaeT
Ha TO, YTO YHUBepcCasbHble MOAENH
MapKeTUHr-MUKC TpebyloT aganTtauuu
K TUNosioruu GaHKa, ero MUCCHM U Lie-
JIEBbIM CErMeHTaM pbIHKa.

Takum obpasom, NnpoBefeHHOE WC-
cnepoBaHue NOLTBEPXKAAET NPAMYIO
3aBUCUMOCTb MEXAY YPOBHEM peasiu-
3aUMK KOMIMIeKca MapKeTUHra U KOH-
KYPEHTOCNOCOBHOCTbIO BAHKOBCKOro
cekTopa. baHku, cuctemHo paseuBato-
LMEe BCE 3JIEMEHTbl MapKETUHI-MUKC,
LEMOHCTPUPYIOT Hosiee BbICOKHE PbIHOY-
Hble MO3WLMH, YCTOWUMBOCTb U CNOCOB-
HOCTb (hbOpMHpPOBaTb AOJIFOCPOUHbIE
KOHKYPEHTHbIE NpenUMyLLecTBa. ITH pe-
3y/IbTaTbl NOAYEPKUBAIOT aKTyasIbHOCTb
JanbHENLEero U3y4eHust UHTerpasbHbIX
Mogenen MapKeTUHra, OLeHKU MexaH13-
MOB WX BJIUSIHUSI HA KOHKYPEHTOCNOCO6-
HOCTb U pa3paboTKK METOAMK KOJMUe-
CTBEHHOIO U3MepPeHUs MapKETUHIOBOM
3penocTu GaHKoB.

3aknioueHune (Conclusion)

MNpoeeneHHoOe UccnepoBaHue noa-
TBEPAMIIO, UTO KOMMIEKC MapKeTUH-
ra BbICTynaeT KJ/IloUeBbIM UHCTPYMEH-
TOM (POPMUPOBAHUA KOHKYPEHTHbIX
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NPenMyLLECTB KOMMEPYECKUX BaHKOB
B YCNIOBUAX LUpPOBOHM TpaHchopMa-
UMM puHaHcoBoro cektopa. Ha ocHo-
BE aHa/M3a pas/inyHbIX MoJenen Map-
KETUHI-MUKC BbISIBNIEHO, YTO ANs 6aH-
KOB Hanboiee pesieBaHTHbIMM SBAAIOT-
CS paclUpeHHble U KIIMeHTCKUe MoAe-
nn (7P, 12P, 4C, SAVE), nossonsiowme
Y4YMUTbIBaTb CEPBUCHbIE, TEXHONOMUYe-
CKWe W noBefeHYecKre acnekTbl B3au-
MOJIENCTBUS C KJIMEHTOM.

OueHka npaKTUYEeCKOro NPUMEHeEHHs
3/1EMEHTOB MapPKETUHI-MUKC KPYMHEK-
LMMK POCCMHCKUMM BaHKaMu nokasa-
Na, Y4TO BbICOKMW YPOBEHb MAapKETUHIO-
BOW 3PEJIOCTH HaNpsIMYio CBAI3aH C pas-
BUTMEM LU@PPOBbLIX KaHaNOB, Kauye-
CTBOM KJIMEHTCKOTO OrbITa, NepcoHasu-
3auuel cepBUCOB U IPXDEKTUBHOCTBIO
KOMMYHHWKauui. baHku, pemMoHcTpUpy-
lolLlMe KOMMEKCHOE pa3BUTUE BCEX
3/IEMEHTOB MapKETUHI-MUKC, obnaga-

toT 60/see yCTOWYUBBLIMU PbIHOYHBIMH
NO3ULUAMH U BbICOKMM YPOBHEM KOH-
KYPEHTOCNOCOBHOCTH.

MNonyueHHble pe3ynbTaTbl NOATBEPXK-
JaloT 3HaYMMOCTb JasibHEHLIUX UCCe-
[LOBaHWK B 06/1aCTH KONMYECTBEHHOM
OLleHKW MapKeTUHIOBbIX CTpaTerum, uH-
Terpauuu LMOPOBbIX TEXHOOTUH U KX
B/IMSIHUS HA KOHKYPEHTOCNOCOBHOCTb
6aHKOBCKOro ceKTopa.
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