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MpeaMeT MccneaoBAHMS — MHOTOCErMEHTHbIM NPEANPUHUMATENBCKMM NPOEKT B cepe CNTOPTUBHOIO MBEHT-MEHEAKMEHTA, OCHOBAHHBIN
HO CErMeHTaLMM Lieneeoi ayaMTopmm 1 auddepeHUMpOoBAHHOM No3uULMoHUpoBaHmU. Liens paboTtbl — paspabotka u anpobaups mogenu
anddepeHUMPOBAHHOrO MOPKETUHIA ANl MHOFOCErMEHTHOTO NPOEKTA OPraHM3ALMM SKCKYPCHM M AETCKMX NPA3AHMKOB HA GyTEOMbHBIX
crapgroHax Mockesl. B MccneposaHmu npumeHsioTcs knaccuueckme Metoabl MapkeTuHra: mogens STP (cermenTaums, TapretTupoeanme,
nosnunoHnpoeanme), mogens ACCA ans cTpyKTypHMpPOBAHWS MOPKETMHIOBBIX KOMMYHMKALMM. DMNUpHueckas 6asa BknoyaeT aHanms
150 noTeHLMaNbHBIX KNMEHTOB TPEX LiENEBbIX CEFMEHTOB, 3KCNEPTHbIE MHTepPBbIO ¢ 12 cneunanmctamu cnopT-uHaycTpun. B pesynsrate
BbIGENEHBI TPU KIIOYEBbIX CETMEHTA LLENIEBOM AYANTOPUM C pa3paboTKOM YHUKANBbHBIX TOProBbiX NpeanoxeHuid ans kaxgoro. Onpegenen
ONTUMAbHBIA KOMMNEKC MOPKETUHIOBBIX KAHAMOB Af1sl CTAPTANA € OrpaHuyYeHHbIM BlogxeToM. Paccuntana oxmupaemas adbdektusHoCTb
npoexta. PeaynbTarbl MCCnepoBaHMs NPUMEHUMBI ANt MOMBIX NPEANPUHUMATENBCKMX NPOEKTOB B cepe event-ycnyr, CNOPTUBHOIO Typ13mMa
U peTtckoro pgocyra, ocobeHHO npu paboTe € HULLEBLIMM NOKALMAMM U OFPOHMYEHHBIMM MAPKETUHroBbIMM Blogxetamu. [lokasaxa
3¢ dekTUBHOCTb AP PEPEHLMPOBAHHOrO NOAXOAA K MOPKETUHIOBOMY NPOABMXEHMIO MHOTocerMeHTHoro npoekta. HayuHas HoBu3Ha
3aKO4aeTcs B OAANTALMM KNACCUYECKUX MAPKETUHIOBbIX MOAeneM K cneuudpuke CNOPTUBHOFO MBEHT-MEHEAXMEHTA M CO3AAHWM
MeToAMKM oLeHKM 3¢ PEKTMBHOCTM Ans MAnoro 6M3Heca ¢ OrpaHUYEHHBIMM PECY PCOMM.

KnioueBble cnoBa: uudpposoi MAPKETHHT; Manoe npeanpuMHUMaTenscteo; STP-MapKeTHHr; CNOPTUBHLIM MBEHT-MEHEAXMEHT;
CErmMeHTaums PbIHKQA; MOPKETUHT B CrOpTe.

The subject of the research is a multi-segment entrepreneurial project in the field of sports event management based on segmentation
of the target audience and differentiated positioning. The purpose of the work is to develop and test a differentiated marketing model for
a multi-segment project for organizing excursions and children’s parties at Moscow football stadiums. The study uses classical marketing
methods: the STP model (segmentation, targeting, positioning), the ACCA model for structuring marketing communications. The empirical
base includes an analysis of 150 potential customers from three target segments, expert interviews with 12 sports industry specialists. As
aresult, three key segments of the target audience have been identified with the development of unique trading offers for each. The optimal
set of marketing channels for a startup with a limited budget has been determined. The expected efficiency of the project is calculated.
The research results are applicable to small business projects in the field of event services, sports tourism and children’s leisure, especially
when working with niche locations and limited marketing budgets. The effectiveness of a differentiated approach to the marketing
promotion of a multi-segment project has been proven. The scientific novelty lies in the adaptation of classical marketing models to
the specifics of sports event management and the creation of a methodology for evaluating effectiveness for small businesses with limited
resources.

Keywords: digital marketing; small business; STP marketing; sports event management; market segmentation; marketing in sports.

BeepeHue (Introduction)

CoBpeMeHHbIH PbIHOK pa3enekaresib-
HbIX YCNYr A5 AeTel XapakTepuayeT-
CSl BbICOKMM YPOBHEM KOHKYPEHLMH,
YTO CO34aeT 3HauuTesibHble Bapbepbl
LJ/151 BXOZa W Pa3BUTHS MasibiX Npeanpu-
HUMaTesIbCKMX NpoeKToB. B ycnoeusx
HaCbILWEHHOro NPEeANOXKEeHUs Kioye-
BOW 3ajjaueil A/is HOBOrO MrpoKa Cra-
HOBWUTCS HE TOJIbKO CO3faHWe Kaue-
CTBEHHOTrO NPOAYKTA, HO U pa3paboTka
3P PEKTUBHON MapPKETUHIOBOW Mope-

N1, NO3BONAOWEN BbIAENUTLCA HA
¢poHe KOHKYPEHTOB NPH OrpaHUyeHHbIX
6rogkeTax. MNpu 3ToM noteHuman cne-
LMaNIM3UPOBAHHbIX CMOPTUBHDBIX OO bEK-
TOB, TaKWX KaK KPYMHble CTafHUOHbI,
B KauecCTBe YHUKabHbIX NJOLWAA0K A5
NPOBEAEHHUs AETCKUX UBEHTOB WU 0Opa-
30BaTe/IbHbIX IKCKYPCHH OCTaeTcs He-
LOOLEHEHHbIM B MPeAnpUHUMATENb-
CKoW cpege. ITo hbopMUpYeT aKTyasib-
HYI0 TPOBIEMY, 3aKJIIOHAIOLLYIOCS B OT-
CYTCTBUM anpobupoBaHHbIX MogeneH

MapKeTUHrOBOrO MPOABUXKEHUS NS
NofOBHbIX HULLEBBIX NPOEKTOB B Che-
pe CMOPTUBHOIO MEHeAXKMeHTa.
AKTyanbHOCTb UCCeaoBaHUs obyc-
NOB/IeHa COBOKYMHOCTbIO COBPEMEH-
HbIX COLMaIbHO-3KOHOMUYECKUX TPEH-
LoB. Bo-nepBbix, cCOBpeMeHHbIi pbIHOK
paseieKaTesnbHblX YCNYr ANS feTen
B Poccuu femoHcTpHpyeT ycTonuuBbIH
POCT: MO AaHHbIM MapPKETUHIOBbIX WC-
CNefoBaHWi, 06beM pbiHKA AETCKHUX
npasgHukoe B Mockee B 2023 rogy
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cocTtasun 2,2 Mnpg pybnei, yeenuums-

wmcb Ha 15% no cpasHenmio ¢ 2021 ro-

nom*. Npu 3TOM pbIHOK XapaKTepu3sy-
€TCS BbICOKMM YPOBHEM KOHKYpPEeH-

UMK — B CTO/IMLE OHLMABHO 3ape-

ructpuposaHo 6onee 500 kpeaTUBHbIX

areHTCTB, 3aHMMAIOLLUXCA OpraHu3aLu-
el [eTCKUX meponpusaTui. llaHHas cu-

Tyauus cospaeT 3HauuTesbHble Hapbe-

pbl 415 BXOAA U Pa3BUTHS MasbIX Npej-

NPUHUMATENIbCKMX NpoeKToB. Bo-BTO-

pbiX, NTOBCEMECTHas LIUHPOBHU3aLMS KO-

peHHbIM 06pa3omM TpaHcdopMUpyeT

MapKeTUHIOBble KOMMYHHWKaLWH, BblABH-

ras Ha nepBblk NaaH Takue UHCTPYMeH-

Tbl, KaK TAPreTMpoBaHHas peKiama, KoH-

TEHT-MapKeTUHr 1 paboTta ¢ nuaepamu

MHeHWI. B-TpeTbux, nonyyaet paseutue

Takoe Hanpas/ieHWe, KaK CMOPTUBHbIM

TYpU3M, B paMKax KOTOpOro rnoceliue-

HWe 3HaKOBbIX CTaAUOHOB CTAaHOBWTCS

CaMOCTOSTEIbHOMN LEEHHOCTbIO AN pas-

NIMYHBIX rpynn noTpebutenen™*,

Llenb ctatbn — paspaboTka v gasnb-
HeMlwas npakTuyeckas anpobauus Mo-
Lenu JuddepeHUMPOBaHHOTO MapKe-
TUHra AN MHOFOCErMeHTHOro npej-
NPUHUMATENIbCKOro NpoeKTa B cdepe
crnopTa, Ha NpUMepe OpraHU3aLm IKC-
KYPCHH W BETCKUX NPa3fHUKOB Ha dpyT-
60onbHbIX cTagMoHax Mocksbl. s fo-
CTUXKEeHWsl NOCTaB/IEHHOM uenu B pabo-
Te pellaloTcs CNneaylolime 3aaun:

1. BblaenuTb 1 onucatb KtoueBble cer-
MEHTbI LLeNIeBOW ayAUTOPHU NPOeKTa
Ha OCHOBe AeMOorpaUUecKmx, ncu-
Xorpauyeckux U noBefeH4YecKux
XapaKTepUCTHK.

2. PazpaboTaTb yHWKanbHble TOPro-
Bble npeanoxenus (YTI), penesan-
THble NoTpebHOCTAM U BonesbiM
TOUYKaM KaXXAOro U3 BblAesIeHHbIX
CErMeHTOB.

3. MpoaHanuauposaTb U oTobpatb
KoMnieKc 3pPeKTUBHbIX KaHaoB
MapKeTUHIOBOro NPOABHXXEHHUSA,
a[leKBaTHbIX PECYPCHBIM BO3MOXHO-
CTAM Masioro NpeanpuaTUs.

4. OueHuTb NiaHUMpyeMbie 3aTpartbl
M oxupaemyio 3PEGPEeKTUBHOCTb
npeanaraeMon MOgesiv Ha aTane ee
3anycka.

O6beKTOM UCCNefoBaHUS BbICTyNaeT
npouecc pa3paboTKW MapKEeTUHrOBOW
MOZenu ANs Manoro npeanpuHUMa-

Tenbckoro npoekra. [peamerom uccne-

[LOBaHUs ABNSIETCA MapKeTUHIroBasi Mo-

JleNib NpoeKTa No opraHu3aLuy 3KCKyp-

CHUW U Npa3fHWUKOB Ha CMOPTHUBHbIX

0bbeKTax, OpMeHTUPOBaHHAas Ha He-

CKOJIbKO Lie/IeBbIX ayAUTOPUH.

HayuyHas HoBM3Ha UccneoBaHUS 3a-
KNtoYaeTcs B:

1. PaspaboTke auddepeHuUpoBaHHOM
MapKeTUHrOBOM MOAESU N1 MHOTO-
CErMeHTHOro NnpoeKTa B HULEBOW
cdhepe CNOPTUBHOIO UBEHT-MEHE K-
MeHTa.

2. ApanTtauuu Knaccuyeckmux Mmogeneu
STPu ACCA K cneuuduke cnopTHe-
HOro npeanpUHUMaTesbCcTea.

TeopeTuueckui oyHAaAMEHT Uccne-
[IOBaHWUS COCTaBASIOT KJacCUYECKHE U
COBPEMEHHbIE KOHLENLUWKU CTpaTeryyec-
KOro MapKeTWHra U MeHe>KMeHTa, an-
pobupoBaHHble B chepe yCayr v npea-
npuHUMaTenbcTBa. KomnnekcHbii xa-
paKTep UccieayemMoro oObeKTa, MHOro-
CErMeHTHOW MapKETWHIOBOW MOJESH,
0bycnosun HeobXoauMOCTb UHTErpa-
LMK HECKOJIbKMX B3aUMOLOMNOHSIOLLUX
TEopeTUYECKUX NOAXOAOB.

B ocHoBe npouecca cermeHTauuu
pblHKa U NO3WLUOHUPOBAHWUSA YCIYTH
NeXWUT Knaccuyeckasa mogenb STP
(Segmenting, Targeting, Positioning),
paspabotaHHas Pununom Kotnepom
[1, 2]. NaHHas Mogenb npepycmatpu-
BaeT TpW NocnefoBaTesibHbIX 3Tana:
1) upeHTUPUKaLUUIO OJAHOPOAHBIX
rpynn notpebutenei (cerMeHTOB) Ha
OCHOBE KJIIOYEBbIX KPUTEPUEB; 2) Bbl-
6Op LeNeBbIX CErMEHTOB A/l KOHLEHT-
pauumn ycunui; 3) paspaboTKy yHHUKab-
HOM NO3WLMK NPOAYKTA B CO3HAHWM Lie-
neBow ayautopuu. B pamkax Hactos-
Lero uccnenosaHus mogeno STP cny-
>KUT OCHOBHbIM KapKacoM /151 CUCTEM-
HOro aHanIM3a LeneBbIX ayJMTOPUI NPo-
eKTa U POpMHUPOBaHHUA ANS HUX AuUdd-
dbepeHLUpPOBaHHbIX LLEeHHOCTHbIX Npef-
JIOXKEHUH.

[ns cTpyKTyprpOBaH1si MapKeTUHIo-
BbIX KOMMYHUWKaLMN U OLEHKHU KX 3h-
(PeKTUBHOCTU MCNOMb3YIOTCSA K/accu-
UecKHe Uepapx1yeckue MoLiesim, Takue
kaKk A/DA (Attention, Interest, Desire,
Action) v ee coBpeMeHHas aganTtauus
ACCA (Awareness, Comprehension,
Conviction, Action) [3, 4]. 9T1 mogenu

NO3BOJIAOT BbICTPOUTH NO3TaNHY MO-
JleNb NPOABHXXEHHWS, HanpaB/ieHHYIo Ha
nocnepoBateibHOE NPUBJIEYEHHUE BHU-
MaHusl, reHepauuio uHTepeca, hopMu-
pOBaHHe XeNaH1sA U Noby>KaeHHe K Lie-
neBoMy geicTeuto (nokynke) [5, 6].

KntoueBbiM aneMeHTOM AudpchepeH-
LMaLMWH B YC/IOBUSIX BbICOKOW KOHKYPEH-
UMK sBnsieTca paspaboTka CUNbHOroO
YT, Teopus koToporo 6bina 3anoxe-
Ha B pabotax Poccepa Pug3a [7]. YT
NOHWMAaETCs KaK 4eTKo cthopMyupo-
BaHHOE NPeUMYLLECTBO, KOTOPOE AeNa-
€T NPef/Io>KEHUE KOMMaHUH OTJIMYHBIM
OT NpeA/IoXKeHUH KOHKYPEHTOB U AIBNS-
eTcs onpefensaowmum ans notpebure-
ns npv soibope. B paHHom uccnegosa-
HWW NpUHUMNLI nocTpoeHus YTIT npu-
MeHSIIoTCS /15 CO3[aHus cneuuduuec-
KWUX LLEHHOCTHbIX NMPEeAsIoXKEeHUH ANs
KaXk[oro LEeNeBoro cermeHta. YuuTbl-
Bas UM POBYIO NpUpoay 6obLIMHCTBA
COBpPEMEHHbIX MapKeTUHIoBbIX KaHa-
nos, paboTa onuMpaeTcs Ha NPUHUMbI
LM POBOro MapKeTUHra 1 ynpassieHu1s
nupamu (Lead Management). J10
BK/IlOUaET B ce05 METOAbI MPUB/IEUEHHS
NOTEHUHaANIbHbIX K/IMEHTOB Yepe3 MH-
TepHeT-KaHasbl (KOHTEKCTHas pekiama,
couuasbHble CeTH), UX AaNibHelllee
«NporpeeaH1e» C NOMOLLbIO KOHTEHT-
MapKeTWHra U email-paccbinokK, a Tak-
»KE CUCTEMY KBanWdUKaLuK U Nepepa-
U4 NMOOB AN JafibHEWLIEro B3aMmo-
newncreus [8].

Marepuanbl U metogbl (Materials
and Methods)

Metogonorvyeckasi oCHOBa UCCNefo-
BaHUs 6a3npyeTca Ha CUCTEMHOM NOA-
XOf€e K aHa/IM3y MapKeTUHrOBOW Mojae-
N1 NpeanpUHUMATENbCKOro NpoekTa
C NPUMEHEHWEeM KaueCTBEHHbIX U KOJH-
UeCcTBEeHHbIX METOOB UCC/IELOBAHHS.

OcHoBHble MeToAbI UCCNIeAOBAHMS:
1. TeopeTuueckum aHanus. NayueHue

Hay4yHOW iMTepaTypbl MO cTpaTery-

UeCKOMY MapKeTUHTy, MoLensm

STP, ACCA.

2. AHkeTtuposaHue. Onpoc 150 noten-
LMa/IbHbIX K/IMEHTOB TPex LieseBbIX
CErMeHTOB.

3. ®1HaHCOBO-3KOHOMHUUYECKUI aHaH3.
PacueT nokasartenen adpchekTUBHO-
CTW MapKETUHIOBOW MOLENH.

* PoiHOK peTckmux npasgHukos B r. Mockea [DnekTpoHHbiit pecypc] Pexxum pocryna: https:/ / pres.ru/ analytics-article / rynok-detskih-prazdnikov-v-moskve /

(mata obpawenns: 15.09.2025).

** BHyTpeHHuit TypnoTok B Poccun 8 2024 rogy poctur uctopmueckoro MakcumyMa [dnektpoHHsii pecypc] Pexxum gocryna: https:/ /www.vedomosti.ru/
analytics/krupnyy_plan/articles/2025/01/19/1087103-vnutrennii-turpotok-v-rossii-v-2024-godu-dostig-istoricheskogo-
maksimuma2ysclid=mgy 18wdxzc220497792 (para obpawenns: 16.09.2025).
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AMnupuyeckas H6asa uccnefoBaHus

BK/IIOYaET:

1. Pe3ynbTtatbl aHKeTUPOBaHUS NOTEH-
uuManbHbix knueHtos (n= 150):
«Mama-opranusatop» (n=60),
«Mama-akckypcaHT» (n = 70), «Tpe-
Hep» (n = 20).

. JKCnepTHble UHTEPBbLIO C PYKOBOAH-
Tensamu event-areHTcte (n = 8) v Tpe-
HepaMH CNOPTHUBHBIX WKOJ (7= 4).

. CratuctuKa pbiHKa AeTCKUX pa3esie-
KaTenbHbIX ycayr B Mockse 3a
2023—2024 rr.

Bbibop meTogonoruu obycnoenex
HEOOXOAUMOCTbBIO MOJTYHEHUS KOJUe-
CTBEHHbIX LaHHbIX O NPEANOYTEHHUSX
uenesbix cermeHToB. Pasmep BbiGopkH
(n=150) obecneunBaeT cTaTUCTUYE-
CKYIO 3HAaUMMOCTb Pe3y/IbTaToOB NPH JO-
BepuTensHom uHtepeane 95% [9].

Kak oTmeuanocb paHee, knaccuye-
ckas mogens STP®. Kotnepa siBnset-

Cs MEeTOA0/IOrMYEeCcKOM OCHOBOMW ANS

CTPYKTYPUPOBaHHS pbiHKa U pa3paboT-

KW Lenesor mogenu. B pamkax gaHHo-
ro uccrefoBaHWs Mogenb Obina noce-
[OBaTe/IbHO NPUMEHEHa K NpesnpUHU-
Mare/ib,CKOMY NPOEKTY Mo OpraHU3aLnu
LEeTCKUX MPa3fHUKOB U IKCKYPCHUMU Ha
CTafMOHax.

CeemermupoBarue (Segmenting):
Ha nepsom atane 6bi1 nposegeH
aHasu3 BCEro NoTeHLUManbHOro pbiHKa

C uesblo BblAeNeHUs OQHOPOLHbIX

rpynn notpebutenei. Kputepuamu cer-

MEeHTaLWK BbICTYNUK:

1. [lemorpachuyeckue: Bo3pact, non,
ypoBeHb foX0Aa, CEMEWHOE MOoJo-
JKEHWE, POA 3aHATHUM.

. Meorpadhnueckure: MecTo NpoXKUBaHHS
(Mocksa, 6nuxkHee MNMoamockosbe,
KOHKpPETHble paroHbl Mockebl).

. Mcuxorpaduueckue: LeHHOCTH,
CTW/Ib >KU3HH, CTPAXK U MOTHBALMSA
(Hanpumep, cTpemneHue K crartycy
NPOTUB XXeNnaHue faTb pebeHKy yHH-
Ka/ibHbIM OnbIT).

. MoBegeHueckne: UCKOMbIE BbIFOLbl,
NoBOA AN COBepLUEHUs MOKYNKH,
NOSINIBHOCTb, KaHasbl NOUCKa UHOp-
VETTZI
B pesynbrare aHanuaa 6biu MOEHTH-

P1LMPOBaHDI TPH K/IOHYEBbIX CEFMEHTA,

CYLLECTBEHHO Pa3/IMyaloLLMUXCS MO CBO-

UM XapaKTepHUCTUKaM:

1. «Mama-opraHuzaTtop» (npemuanb-
HbiK cermeHT): XXeHwuHbl 30—45 net
¢ Bbicokum goxogom (ot 100 Tbic.
py6./Mec.), opUeHTUpOBaHHble Ha
opraHu3aLuIo yHUKaibHOro, cTaTyc-

HOro npasgHuka «nog, kaouy». Co-
ctasnaoT 28% ot obuwero yucna
noTeHLUaNbHbIX KJMEHTOB.

. «Mama-akckypcaHT» (MaccoBbii
cermeHT): XXeHuwuHbl 25—45 net co
cpenHum poxogom (40—80 Toic.
py6./Mec.), vllylime no3HasaTe lb-
HbIM U JOCTYNHbIN gocyr ans pebeH-
Ka, YyBCTBUTE/IbHbIE K LieHE U MHe-
Huto coobuectsa. Coctasnsior 52%
oT 0bLero uMcna noTeHyUanbHbIX
K/IMEHTOB.

. «TpeHep» (B2B-cermeHT): My>KumHbI
U >KeHwuHbl 35—50 net, TpeHepsl
CMOPTUBHbIX LLIKOJ1, 3aUHTEPECOBaH-
Hble B Npod)eccHoHanbHo-o6paso-
BaTe€/IbHOM KOMMOHEHTEe ANS CBOWX
nogoneyHbix. CoctasnaioT 20% ot
06LLEero yucna noTeHUMaNbHbIX KW=
€HTOB.

[laHHble cermMeHTbl SBNSAOTCA JOC-

TYNHbIMKW ANS U3MEPEHUS, 3HAUUMbBIMU

no pasmepy W noteHuuany, audde-

PEHLWUPOBAHHBIMK B CBOWX NOTPebHO-

CTAX U NPUTOAHbBIMK A1 NPAKTUYECKO-

ro oxBarta, YTO COOTBETCTBYET KpHUTe-

pusiM 3pPEKTUBHON CErMEHTaLUM NO

Kotnepy.

TapeemupoBanxue (Targeting):

Ha stane Bbibopa Lenesbix cermeH-
TOB 6bl/1 NPOBEAEH aHA/IM3 UX NPHBJIE-
KaTesIbHOCTU U NPOBeAeHa NPUOPHUTU3a-
uus. B ycnoeusix orpaHMyeHHoOCTH pe-
CYpPCOB Masioro npeanpusatus Obina
BbiOpaHa cTpaTterysi KOHLEHTPUPOBAH-
HOro (CpoKyCHPOBaHHOIO) MapKeTHH-
ra. 1o npegnosaraet KOHUEHTPaLHIO
YCUIMK Ha OJHOM MK HECKOJIbKUX Hau-
6o/ee NePCNeKTUBHbIX CErMeHTax.

1. CermeHT 1 («Mama-opraHusatop»)
6b1n NpU3HaH NepBooYEPEaHbIM (Npu-
OpUTETHBIM) A/iA 3anycKa npoekTa
B CBSI3W C BbICOKOW NiaTexKecnocob-
HocTbto (cpepHui uek 100—130 Tbic.
py6.), UeTKO ChOPMYNMPOBaHHOM NO-
TpeBHOCTbIO B «Bay-adidheKTe».

. CermeHT 2 («Mama-akckypcaHT»)
onpefeneH Kak BTOPOCTENEHHbIH, HO
CTpaTerduecku BaxkHbii ans obecne-
ueHH1s CTabUIbHOrO NOTOKA 3aKa308
u MacwTabuposaHus 6usHeca B by-
aywem (cpepHui yek 30—50 Tbic.
py6.)

. CermeHT 3 («TpeHep») BbigeneH
B OTAE/IbHYIO KaTeropvio gns no-
3TanHoro paseutus BZ2B-Hanpaene-
HUS, TPEOYIOLLEro UHbIX NOAXOLOB
B NpojaXkax M NoCTpOeHus AONro-
CPOYHbIX MAPTHEPCKUX OTHOLLIEHMH
(cpemnuit uek 15—25 Tbic. py6.)

lTosuyuorupoBanue (Positioning):

[Lns kaxxporo BbI6paHHOro LieNeBoro
cermeHTa 6b110 paspabortaHo YT, ko-
TOpoOe onpefensier No3uLUI0 YCNyru
B CO3HaHUMW NOTPebuTeNss OTHOCUTENb-
HO KOHKYPEHTOB.

Lna cermenta 1 («Mama-opraHusza-
TOpP») NO3ULUOHUPOBAHWE CTPOMUTCS
BOKPYT KJIIOUeBbIX LeHHOCTeW npecTu-
K@, 3KCKJIIO3UBHOCTH U OTCYTCTBHUS X10-
not. YTI: «OpraHusyem npasgHuk
B Jly>kHUKax — Tak, uTo Bce axHyT! JKc-
K/IlO3UBHbIE CLIEHaPHUHU W NOJHbIK KOM-
opT «nog KAtouy». ITO NO3BONSET 3a-
HATb B BOCMPHUATUWU ayaUTOPHU HULLY
«CaMoro CTaTyCHOro W BrneuyatnsioLle-
ro cobbiTus ana peberkar.

LOna cermeHTta 2 («Mama-akckyp-
CaHT») NO3WULMOHWPOBaHUE CMeLLaeTcs
B CTOPOHY 0Opa3oBatesibHOM LIEHHOCTH,
UrpoBoro popmaTta U yHUKanbHOro
onbiTa. YTI: «MHTepaKkTHBHbIE 3KCKYpP-
CHH NO NereHapHbIM CTaguoHaM € fo-
CTynom B 3akpbiTbie 30Hbl. Cobepu Bce
CTaf1oHbI B ranepee TenedoHals. Ito
CO3[aeT NO3WLMIO «CaMOro Mo3HaBa-
TE/IbHOTO W YBJ/IEKATE/IbHOrO CMOPTUB-
HOTO MPUKIOUEHUS .

Lnsa cermerTa 3 («TpeHep») No3uum-
OHUPOBaHWe OCHOBAHO Ha NpodeccHo-
Ha/IbHOM NOJb3€ U UHTErpaumuu B yueb-
HbIM npouecc. YTI: «3Kckypcus Kak
yacTb MEeTOAMUYECKOM NOLATOTOBKHM
IOHbIX cnopTcMeHoB. Bo3amoxkHocTb
BKJIOUMTb MOCELLEHUE B YUEOHBIM MiaH».
3710 hopMHPYET NO3ULMIO HE pa3BieKka-
TeNbHOM, a obpa3oBaTtefibHOM yCiyru
L5 CMOPTUBHDBIX YUPEXKAEHUN.

Pezynbrathl (Results)

LLns cTpyKTypUpOBaH1s MapKeTUHIO-
BbIX KOMMYHHWKaLMK B UCC/IEOBaHWUM
NPUMEHSETCA COBPEMEHHAA afanTalums
uepapxuueckon mogenu — ACCA. [an-
Has MoAenb No3BOJISAET BbICTPOUTD MO-
aTanHylo MofeNb NPOABHXKEHUS, Ha-
npaB/ieHHYO Ha MociefoBaTesibHOe
dopMHpoOBaHHEe OCBEAOMNEHHOCTH,
NOHWMaHUs, YOEeXKAEHHOCTU U NOBY>K-
[leHWe K uenesoMy nencTeuio. B ma6-
auye 1 paccMoTpeHo noaTtanHoe no-
CTPOEHWE MAPKETUHIOBbIX KOMMYHHUKa-
LMK Ha ocHose mogenu ACCA.

AHann3 gaHHbIX B pa3pese MOAenu
ACCAnosBonseT chenatb crnegytoue
BbIBOJIbI.

LOna cermenta « Mama-opearusa-
mop» atan Awareness fOCTUraeTcs ve-
pe3 B1M3yasibHblM KOHTEHT B COLMasIbHbIX
ceTax, AEMOHCTPUPYIOWMUH NPECTHXK
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W aKckn3uBHocTb. Comprehension
dopmMUpyeTcs 3a cueT AeTanu3auuu
YTMN u coumanbHbiX foKa3aTesbCTB.
KniouesbiM Ha atane Conviction aBns-
€TCA CHATHE CTPaxoB, CBA3aHHbIX ¢ Oe-
30MacHOCTbIO M KOMMNETEHTHOCTbIO Noj-
psadYuka. DuHanbHoe Action opraHuay-
€TCA Uepes3 MaKCMMasibHO YNPOLLEHHbIE
npoueccbl GPOHUPOBaHUS.

Lnsa cermenta « Mama-skckypcarm»
atan Awareness popMUpyeTcs Yepes
MOWCKOBbIE CUCTEMbI U TeMaTUYecKHe
nnowanku. Comprehension pocturaet-
€A 3a cyeT 06pa3oBaTENbHOIO KOHTEH-
Ta WU UETKOro CTPYKTYPHUPOBAHHS Npea-
naraemoro onbita. Ha atane Conviction
peLaloLLyto po/ib UrpaloT AOMNOHHU-
TeNbHble CTUMYNbl (CcepTUdMKaAThI,
crneunpennoxexus). Action ocyuiecrs-
NIAIETCS Yepes NPUBbIYHbIE 415 AAHHOM
ayLMTOpPHM arperaTopsl.

LOna B2B-cermeHTa « TpeHep» 3Ttan
Awareness hopmupyeTcs yepes npo-
deccroHasbHble KaHanbl KOMMYHWKa-
umn. Comprehension Bknouaet npepo-

CTaB/IEHWE METOOUUECKUX MATEPHAJIOB,
060CHOBbIBAIOWMX NPOECCUOHANb-
HyI0 LeHHOCTb ycnyru. Jtan Conviction
CTPOUTCS Ha IKOHOMMUYECKOW Liesieco-
obpa3HoCTH (NnapTHepCcKas nporpamma,
rpynnoeble Tapudbl). @uHanbHoe
Action TpebyeT nepcoHanbHOro noaxo-
A2 v paboTbl C BO3PAKEHHUSAMM.

OcHoBHol BbiBod: ExxerogHbii no-
TeHUMasIbHbIM AOXO[, OT TPEX CEerMeH-
TOB NPU CPESHUX 3HAYEHUAX FTOTOBHO-
CTW NNAaTUTb M YaCTOTbI NOKYMNOK COCTaB-
nset ~ 14,71 MnH py6., uTo BbITEKAET U3
ma6auyel 2.

NToro noteHuuanbHbli AOXOA BCEX
CErMeHTOB:

7 245 000 py6. + 5 362 500 py6. +

+ 2 100 000 py6. = 14 707 500 py6.

AHanus pesynbtatos B Tabnuue 2
NO3BO/ISIET BbIAE/UTH CIeAYIOLLHE KItO-
ueBble 3aKOHOMEPHOCTH: BO-MEPBbIX,
cyuiecteyet obpartHas Koppensuus
MeXAY NNaTexxecnocobHOCTbIO U Yac-
ToTOM nokynok. Haubonee nnatéxe-
cnocobHbii cermeHT («Mama-opraHu-

3aTop») XapaKkTepu3yeTcs HU3KOM Yac-
TOTOM obOpalleHui, Torga Kak MeHee
nnatéxecnocobHbiit cermeHT («Tpe-
Hep») LEMOHCTPUPYET BbICOKYIO YaCTO-
Ty nokynok. Bo-BTopbix, cermeHt
«Mama-akcKypcaHT» 3aHMMaeT npome-
>KYTOUHOE MOJIoXKEHUE, codeTas cpeg-
HIOIO MNaTEXecnocobHOCTb C yMepeH-
HOM YacCTOTOM MOKYMNOK, OAHAKO ero
nons B Bbibopke obecneunBaer 3Haum-
TeNbHbIV BKNag, B oOWMM goxoa.

MonyueHHble faHHble NO3BONSAIOT pe-
KOMeHA0BaTb AW depeHUUPOBaHHbIN
NoAxod K MapKeTUHroBbIM MOAENSAM
ONa Kakagoro cermenTa: ans «Mambi-
opraHu3aTopa» uenecoobpasHo pas-
BUBaTb YCNYr¥ NPEMHUYM-KJlacca C OpH-
eHTaLMen Ha KauyeCcTBO WU IKCK/IO3WB-
HoCTb; AN «Mambl-a3KCKypcaHTa» pas-
BMBaTb MacCOBble NPOrpaMMmbl C ONTH-
MaJsibHbIM COOTHOLLIEHWEM LIEHbI U Kaye-
ctBa; ana «TpeHepa» obecneunsaTb
BbICOKYIO [IOCTYMHOCTb U Y10OCTBO Ya-
ctoro obpatenus (ma6a. 3).

Tabamua 1

MoaranHoe nocTpoeHne MapKeTMHroBbIX KOMMYHMKAUMI Ha ocHose Mogenn ACCA
Table 1. Step-by-step development of marketing communications based on the ACCA model

- Pinterest ¢ Bu3yanom nokaumu

- Ctratbu B AHAEKC.A3EH O AETCKOM
pocyre

Oran mosean ACCA CermeHT 1: <Mama-opraHu3atop» CermeHT 2: «Mama-3KCKypcaHT» CermeHr 3: «TpeHep» (B2B)
- SEO-npoaBUXEHME No 3anpocam - YuacTtue B oTpacAeBbIX BbiCTaBKax
Awareness - KpeaTuBbl ¢ «Bay-MeponpuaTUAMU» «3KCKYPCHUSA Ha CTaAUOH» - MoceBbl B npodeccuoHanbHbIx TG-
- PekoMmeHpaUMK B 3aKpbITbIX YaTax - PaswmelueHve Ha ABUTO yatax TpeHepoB
(OcBeAOMAEHHOCTD)

- NpsAmMble KOHTaKTbI Yepes 6asy
CMOPTUBHbIX LLIKOA

- Noapo6Hoe YT Ha AeHAUHTe

- Fanp «Kak npuBuTbL pebeHkKy Ato60Bb K

- MeToanueckue pekoMeHAaLUu no
MHTErpaumm B yuebHbIn NAaH

- AKLLeHT Ha 6e30nacHOCTU U
KOMMNETEHTHOCTU aHUMaTOPOB

npodopUeHTaLMOHHOro Kypca»
- CneunpepnoXXeHUs AAA MOAMUCUYUKOB

. - BUpeo-0630pbl ¢ MEPONPUATUIA cnopry» 2 o
Comprehension - Keucbl ¢ doTooTUETAMU ANA CaUTOB
(KOpoTKKe B1AEO) - CpaBHUTEAbHbIE MOCTbI O Pa3BUTUU .
(MoHUmaHue) aKapeMuun
- OT3bIBbl AOBOABHBIX MaM C aKLEHTOM | Kpyrosopa
- Mpe3eHTaumnsa obpa3oBaTeAbHOro
Ha craTtyc - On1McaHue MHTepPaKTUBHbIX A\eMEHTOB
KOMMOHeHTa
- CTpaHu1ua ¢ kecamu U hotooTyeTamu | - YUeTkaa CTpyKTypa Typa U onucaHue - NapTHepckas nporpamma ¢ % ot
Conviction - Moapo6bHoe onucaHue cueHapueB OT | 3aKPbITbIX 30H CyMMblI
(Y6EXACHHOCTE) BeAyLLUX event-cneumManucTos - Ceptudukar «[poxoxpeHve - BecnanaTtHoe MecTo AAA TpeHepa

- Pacuet ctoumoctu pasa rpynnel 10-15
yenoBek

Action (AelicTBUE)

- Dopma 3aABKU Ha AEHAUHTE

- Mpu3bIB K 3aKasy KOHCYAbTALMU B
COLIMaAbHBIX CETAX

- YnpouueHHbI# npouecc 6poHUpoBaHUs
«MOA KAKOY»

- 3akas uepes arperatopbl (A.Aduwwa,
Aduwa.py)

- KHonka «3abpoHupoBaTb» Ha caiTe
- 3asiBKa yepe3 ABUTO

- MepcoHanbHOE npepnoXxXeHue no email
- MpsiMoi 3BOHOK OT MeHeAXepa

- oroBop ¢ yueTtom notpebHoOCTEN
aKkapeMuun

Tabnmua 2
AHanu3 cerMeHToB PbIHKA AETCKMX NPA3AHMKOB Ha ctaguoHax Mockssl
Table 2. Analysis of market segments of children’s events at Moscow stadiums
Mapamvetp Mama-opraHusarop Mama-akcKypcaHT TpeHep
Aonsa B BbibOpke 28% (42 uen.) 52% (78 uen.) 20% (30 uen.)
CpeaHui poxoa, py6./mec 250 000 100 000 85 000
FoTOBHOCTb NA@TUTD, py6. 100 000-130 000 20 000-35 000 15 000-25 000
CpeaHee 3HaueHue, pyb6. 115 000 27 500 20 000
YacroTta nokynok, pas/roa 1-2 2-3 3-4
CpeaHee 3HaueHue, pas/roa 1,5 25 3,5
MoTeHUManbHbIN FOAOBOM AOXOA Ha 1 KAUEHTa, pyo. 115000x1,5=172500 |27 500x 2,5=68 750 20 000 x 3,5= 70000
06Lwuii NnoTeHUManbHbIN FOAOBOW AOXOA cermeHTa, py6. |42 x 172 500 =7 245 000 | 78 x 68 750 =5 362 500 |30 x 70 000 = 2 100 000
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Ta6bnamua 3

ﬂoreHuMaanue AAHHbIe Sd)d)eKTHBHOCTM MAPKETHUHIOBbIX KAOHANOB B ccbepe OopraHu3aumm feTckmx npa3gHMKoB

HA CTAQMOHAX Mocksbi

Table 3. Potential data on the effectiveness of marketing channels in the field of organizing children’s events

at Moscow stadiums

KaHaa npoaBU)XeHUA LleneBo#i cermeHT

KoHBepcus, %

CpeaHsisi CTOUMOCTb NPUBAEYEHUS, PY6.

VK, Telegram (tapretuHr) | Mama-opraHusartop

~6-10 (N0 AaHHBLIM peKAAMHbIX KaBUHETOB)

2 500 (no AaHHbIM peKAaMHbIX KaBUHETOB)

SMM Mama-opraHusatop ~5-8 (N0 BHYTPEHHUM A@HHbIM OpraHu3auuu) -

Mpsamble npopaxu TpeHep ~8-14 (no BHYTPEHHUM A@HHbIM OpraHU3aLum) -

Avito Mama-akckypcaHT ~4-7 (N0 AAHHbIM peKAaMHoro kabuHera) 350 (N0 A@HHbIM PEeKAAMHOro KabuHeTa)
AHpeKc.AMpeKT Bce cermeHTbI ~6-18 (N0 AQHHbIM PEeKAAMHOro KabuHeTa) 1 000 (no AQHHbIM PEKAAMHOro KabuHeta)

nOﬂyLIeHHbIe AaHHbl€ YKa3bIBalOT Ha
uenecoobpasHocTb guddepeHLUpo-
BaHHOro nogxopna K Bblbopy KaHanos
NPOABUYKEHWS B 3aBUCUMOCTH OT XapaK-
TEPUCTHK LLESIEBOrO CerMeHTa M cTpa-
TEerMyeckux uenen opraHmsauyuu. NH-
Terpaums KaHanoB C BbICOKOW CTOUMO-
ctbto npuBnedernus (VK u Telegram
«TapreTUHr») [OJIXKHA co4YeTaTbCs
C 3KOHOMUUHbIMU KaHanamu (Avito)
ana obecneyeHus onTuManbHoro Ha-
NaHca Mexay OXBaTOM ayaUTOPHH, KOH-
BepcHel U peHTabenbHOCTbIO MapKe-
TUHIOBbIX MHBeCTHLLMI"Ii.
(MuHaHcoBble NOKa3aTeNn MOLEesH:
O6wui bogxeTr Ha 6 mecsues:
450 000 py6.
Pacnpepnenenue blogxeta:
¢ VK, Telegram: 180 000 py6. (40%)
¢+ SMM: 135 000 py6. (30%)
+ Mpsmbie npogarku: 90 000 py6. (20%)
¢ Mpouue (Avito, AHpekc.OupekxT):
45 000 py6. (10%)
OueHoYHOE YMCNO NPUBNEUYEHHDBIX
KJIMEHTOB:
¢ VK, Telegram: 180 000/2 500 =72
+ SMM: 135 000,/800 =~ 169
+ Mpsmbie npogaxxu: 90000,/1200=75
¢ Mpouue: 45000 /(cpenHee 800) = 56
¢ Bcero: = 372 nupos
MporHos 3a 6 mecsues:
¢ Knuentbi: 25—30 (npu cpepHen KoH-
sepcun B 7%)
¢ CpefHui uek:
115 000 x 0,28 + 27 500 x 0,52 +
+ 20 000x 0,20 =
=32200+ 14300+ + 4000=
=50 500 py6.
¢ Bbipyuka: ecnim
25—30 knuerToB x 50 500 =
=1262500— 1515000 py6.
¢ Mpubbinb: 812 500—1 065 000 py6.
+ OkynaemocTb BfioyKeHHWi: 4—6 mecsaua

PesynbTatbl anpobauun mogenu:
Mepuon: 1 mecau (75 000 py6.)
Nuabr: 59

Meponpusatua ona « Mama-opea-
Huzamop»: 6 (cpefHUH uekK
130 000 py6.)

Ikckypeuu ana « Mama-akckyp-
canmy: 3 (cpeanuii uek 25000 py6.)
JloroBopbl cO CNOPTUBHbLIMU LLKO-
namu: 7 (cpearmii uex 18 000 py6.)
O6uwas sbipyuka: 981 000 py6.

N3 mabauysbr 4 cnepyert, uto dakTu-
UeCKHe 3HaYEeHHsI HAXOATCA B Npefenax
NPOrHO3MpYyeMbIX NoKasaTesied, YTo
LoKa3biBaeT ap(peKTUBHOCTb MOLENU
1 B AO/NITOCPOYHOM NPUMEHEHUH.

06¢cyxpeHune (Discussion)
MNMonyueHHble pe3ynbTaTbl NOATBEPXK-

JaloT 3P PEKTUBHOCTb NPUMEHEHUS

AuddepeHuMpoBaHHOro nogxopa

K MapKeTUHropomy nponBu>xXeHUo

MHOrocermMmeHTHOro npeagnpuH1UMatTesb-

ckoro npoekTta. OCHOBHbIE BbIBOLbI UC-

CNnefoBaHUs:

1. CermeHTaumsa Ha OCHOBE KOMMJeK-
CHbIX KpuUTepueB (aemorpaduue-
CKHUX, NCUXorpadpuyeckmux, noee-
JEeHYeCKMX) NO3BONSAET BbIAENUTb
yeTKo audhepeHLMpPOoBaHHbIe Fpyn-
nbl NoTpedUTENEM C Pa3UUHbIMHK NO-
TpebHOCTAMM U FOTOBHOCTbIO Nna-
TUTb.

. Mopenb ACCA okasanacb 6onee
3P PeKTUBHOM, YEM KIaccUyecKas
AIDA, pnsi CTpyKTypUpPOBaHWUSA KOM-
MYHWKaLWH B Cpepe yCayr, NOCKO/b-
KY aKLeHTMpyeT BHUMaH1e Ha pauuo-
Ha/IbHOM OBOCHOBaHWM NOKYMKM.

. KoHueHTpauus Ha npemuanbHoM
CermMeHTe Ha HauasibHOM 3Tarne obec-
neunsaet HbICTPYIO OKynaemocTb
NpU OorpaHUYeHHbIX pecypcax, uTo
KPUTHYHO AN Masioro npeinpuHu-
maTenbCTBa.

. UHTerpaums undpoBbix U odnaiH-
KaHasoB NPOABUXKEHWUS MOBbILIAET
06L1yt0 3hHEKTUBHOCTb MAPKETHH-
roBbiX MHBecTULMM Ha 25—30% no
CPaBHEHMIO C MCNO/SIb30BaHUEM
TOJIbKO OJHOMO TWMNa KaHasoB.

OrpaHuueHust uccnefoBaHus:

1. Pe3ynbtatbl nony4yeHbl Ha OCHOBe
aHan13a cneuudUUecKoro pbiHka
(MockBa, cnopTUBHble 0ObEKTbI)

2. Paamep Bbibopk#H orpaHuueH Tpebo-
BaHUAMM MUIOTHOrO NPOeKTa

3. BpemeHHOM ropu3oHT HaboaeHHi
cocTtaensiet 6 mecsiLes
MpakTHueckas 3HaYUMOCTb 3aK/io-

yaeTcs B BO3MOXHOCTH NMPUMEHEHUS

pa3paboTaHHOM METOAUKH LPYTHUMH
npeanpuHUMaTelbCKUMKU NpoeKTamu

B ccpepe eventycnyr, ocobeHHO npu

paboTe C HUWEBBLIMU NOKALUUAMMU

U OrpaHWYEHHbIMU MapPKETUHIOBbIMU

blomKeTamu.

3aknioueHue (Conclusion)

lNpoBepneHHOE UccnefoBaHWE NO3BO-
nuno paspabortatb U anpobuposatb
Mogesnb auddepeHLMpoBaHHON Map-
KeTUHrOBOW MoJenu Ansi MHOrocer-
MEHTHOro npeAnpUHUMaTENbCKOTO

Tabnmua 4

Pesynbratel anpobaumm MapKeTMHroBoH MOAENM AN1S MPUBAIEYEHMS KIMEHTOB
Ha geTckue NpasgHUKM Ha ctaauoHax Mockssl
Table 4. Results of testing the marketing strategy for attracting clients
to children’s events at Moscow stadiums

CermeHT PaKkTnyeckas KOHBepcHs lMporHo3npyemas KoHBepcus
Mawma-opraHusartop 6,7% 6-10%
Mama-akckypcaHT 51% 4-7%

TpeHep 11,8% 8-14%
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npoekTa B cpepe cnopta. OcHoBHble

pe3ysbTarbl paboTbi:

1. BbigeneHbl 1 oxapakTep13oBaHbl
TPH KNIOYEBbIX CErMeHTa LeNeBou
ayauTopuu npoekta: «Mama-opra-
HW3aTop» (NpemMuanbHbIM CerMeHT,
289% pbiHka), «Mama-akckypcaHT»
(maccosbiit cermeHT, 52% pbiHka)
u «TpeHep» (B2B-cerment, 20%
PbIHKA), KaXKAblH U3 KOTOPbIX UMEET
cneundryeckre noTpebHOCTH U no-
BeleHUECKME XapaKTepUCTUKH.

2. Paszpabotanbl YT gnsa kaxpgoro
CermeHTa, OCHOBaHHbIe Ha UX KJto-
UeBbIX MOTUBAULMSAX: CTaTyC WU 3IKC-

MCTOYHHUKMU (References)

K/NIO3UBHOCTb AJ1 NPEMUaIbHOro
cermeHTa, obpasoBaTesibHas LeH-
HOCTb M JOCTYMNHOCTb AJ/19 MacCOBO-
ro cermeHta, npodyeccuoHasbHas
nonb3a gna B2B-cermeHTa.

. Onpe,u,eneH ONTUMasIbHbIA KOMMIEKC

MapKeTUHIOBbIX KaHaNoB C yYeToM
pecypcHbIX OrpaHW4yeHu Manoro
NPesnpUATUS: MapKETUHT B COLM-
aNbHbIX CETAX ANS NPemMUanbHOro
cermeHTa (koHBepcua 5—9%), Tap-
reTUHr A8 MAacCOBOro CermMeHTa
(xoHBepcua 4—7%), npsimble npoaa-
W pns B2B-cermeHTa (KoHBepcus
8—14%).

PesynbTaTthl MccnepoBaHus MoryT
ObITb MCNOJ/Ib30BaHbI NpH paspaboTke
MapKETUHIOBbIX MOJLENEN ANS NPOeK-
TOB, PaboTAIOWMX C HUALIEBbLIMU JIOKa-
LIUSMK Y UIMEIOLLUX OrpaHHYeHHble Map-
KeTuHrosble BlogKeTbl. HanpaeneHus
JanbHeWLIUX UCCNeJoBaHUM BKIIOYAIOT
U3yyeHue LONTOCPOYHON IPPEKTUB-
HOCTH NpeAJIOXKEHHOM CTpaTeruu, aHa-
/IU3 BO3MOXKHOCTEW ee MacluTabupo-
BaHWS Ha Jpyrue pervoHbl U ajanta-
LMIO K pa3/IMyHbIM TUNAM CNOPTUBHbIX
06beKTOB.
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